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Representation. 





JULY FIRST SET AS TIME LIMIT.) 


Underwriters Agencies to Form Sub- | 
ject of Special Business at Next 
Eastern Union Meeting. 


At last a decision by company ex- 
ecutives with respect to the status 
of underwriters agencies may be looked 


for, the subject being on the program 
for special consideration at the March 
meeting of the Eastern Union. 

This condition was forced through 
the determination of the Philadelphia 
Association to construe literally Ar- 
ticle 6 of the agreement, and giving 
the companies until July 1 in which to 
readjust their Philadelphia connec- 
tions. 

Under its rules the Philadelphia As- 
sociation permits outside companies to 
maintain two policy writing agents 
within the city; local companies to 
have but one agency in addition to the 
head office. Underwriters agencies 
maintaining separate office and field 
staffs from those of their memership 
companies, are recognized as distinct 
entities, with all the privileges accru-| 
ing thereto. Of recent years owing to 
the rapid expansion of the underwriters 
agency idea, local agents have been ap- 
pointed with remarkable freedom, and 
to such an extent that the Association 
has been forced to cry “halt” and insist 
upon the proper observance of its reg- 
ulation. 

How the companies operating ‘‘an- 
nexes” will receive the new order re- 
mains to be seen. Those that in 
conjunction with others write under- 
writers polices contend that the enforce- 
ment of the two agency limit would 
work unfairly to them, in that they 
simply receive a percentage, and not a 
complete representation, as is the case 
of companies having annexes of 
their own, or those without attach-| 
ments of any kind. } 

The Philadelphia Circular. 

The position of the Philadelphia As-| 
sociation is thus defined in the circular | 
letter of its secretary, Charles A. Hex- | 
amer. 

“Owing to the unsatisfactory condi- 
tion existing in this city in respect to 
Uiderwriters’ Agencies, due to the diffi- 
culty of clearly defining the status of 
such agencies as prescribed in Circular 
No. 1478, as fo'lows: 

“*Held by the Executive Committee! 
that in accordance with the provisions | 
cf the April 1897 Agreement, Amended | 
April 1911, no agency Company shall | 
maintain more than two policy writing 
agents and no local Company shall 
maintain more than one policy writthig 
agent in addition to the home office. 

“Legitimate or Bona Fide Under- 


(Continued on page 11.) 
DIRECTORY OF DEPARTMENTS 


Life Insurance. . . 
Industrial 





Fire Insurance 
Oasualty & Surety 





[SUCCEEDING THE JOURNAL OF INSURANCE EcoNOMICS, ESTABLISHED IN 1899] 








THE HOME 


Insurance # Company 
New York 


Elbridge G. Snow, President 
MAIN OFFICE, 56 CEDAR STREET 


CASH CAPITAL, $3,000,000 

$33,406,434 
19,054,679 
1,800,000 
14,351,755 


Liabilities (including capital) 
Reserve as a Conflagration surplus.... 
Net Surplus over all liabilities and reserves... . : 


SURPLUS AS REGARDS POLICYHO 
Insures against loss ot real and personal property, rental income, 
use and occupancy, earned profits and 
commissions by 


Fire, Lightning, Wind-storm, Automobile and 
Inland Transportation Risks 





North British 
and Mercantile 


1866 


Insurance Co. 


Established 1809 


Since 1866, when the North British & Mercantile entered the United 


States, 1,833 Fire Insurance Companies have failed or retired 


Entered United States 








A Splendid Year of Progress 
in 1912 


Made possible by a live, active agency force. 
Splendid openings for men who want to move 
ahead. You had better write to day. 


PITTSBURGH LIFE & TRUST CO. 


HOME OFFICE, PITTSBURGH, PA. 


W. C. BALDWIN, President HOWARD 8. SUTPHEN, Director of Agencies 











$3.00 a Year; lic. per Copy 


LIFE PREMIUMS 
TO BE EXEMPT? 


Rumored That President. Woodrow 
Wilson Considers Protection a 
Benefit to Nation. 


EXEMPTIONS ARE MADE ABROAD. 


George |. Cochran Says Government 
Should Urge, but Not Compel Life 
Insurance. 
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The $500 Limit. 

“It would be both wise and proper,” 
said Cochran, “for the proposed income 
tax law to exempt in addition to the 
$4,000 or $5,000 income exemption the 
portion of the income that is expended 
in insurance premiums, life, accident 
and health, up to a stipulated amount, 
say $500 a year There are certain 
foreign countries that make such in- 
surance compulsory but believe that 
a great amount of good can result if 
the State and Nation urges instead ot 
compels. It is a slogan of to-day to 
riake provision for the ‘rainy day’ and 
that is accomplished in a large measure 
by insurance protection. In this age 
ot progress and enlightment it seems to 
me this is a good opportunity to en- 
courage the people to be thrifty 

“I was in England last July when 
England's compulsor rccident and 
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health insurance law went into effect. 
There were 15,000,000 people compelled 
to insure themselves. That represents 
one-third of the total population of that 
country. The new English law pro- 
vides that every person whose income 
does not exceed 160 pounds or $800 a 
year shall insure against accident and 
ill health. I believe that great good 
will result both for England and the 
insured. If it is a good thing for Eng- 
land to make such insurance compul- 
sory why would it not be good for the 
United States to urge and encourge the 
same thing? 
No Longer Luxury. 

“There was once a time in this 
country that life insurance was looked 
upon as a luxury and a sort of a fad, 
but it is now generally regarded as a 
necessity and if that be true it is the 
duty of the Government, State or 
Federal, to do everything possible to 
extend and encourage the necessity. In- 
surance is cheaper to-day than it ever 
was, and it is but logic that the larger 
number of persons insured the cheaper 
will the rate become. It is a misappre- 
hension that only the rich carry in- 
surance. Investigation will show that 
the bulk of insurance in this country 
is carried by the middle class, the class 
wheh does the work of the country. 
The middle class—the men whose in- 
comes range from $5,000 to $6,000 a 
year—is the backbone of the country. 
These are the ones to be benefited by 
the suggested exemption. 

“The man whose income would be less 
than the suggested $4,000 exemption 
would not be interested or benefited 
and the rich man would not add to 
his insurance to save a few dollars if 
a limit should be placed on the amount 
of his premium. It is therefore plain 
that the great middle class would alone 
benefit by the insurance exemption. 

Need of Insurance. 
“The people who compose the middle 


class live on their income and to a 
large extent live up to their incomes. 
In such cases protection for the wife 
and children can best be found in in- 
surance The rich man’s widow and 
children do not need the commodity, 
while the poor man’s widow expects to 
ac washing and scrubbing and his 


children are brought up to learn trades. 
The blow is not felt by the widow and 
children of the $,5000-a-year man till 
‘ne has passed away uninsured, lost his 
position or passes the age of useful- 
It might be interesting to know 
in the United States there are 
1,125,000 men over sixty of age 
who are dependent upon salaries 
ior support. I venture that the 
percentage of these men are re- 
ceiving the same salaries they did 
in their thirties, forties fifties is 
nighty small. 
“Take, for 
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instance, a man earning 
$5,000 year, what benefit would he 
receive by the suggested exemptions?” 
Mr. Cochran was asked. 

“A man with an income of $5,000 a 
vear would be taxed according to the 
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suggested $1,000 exemption, say four or, 
five per cent. of the $1,000,” said Cochran. ; 
“Now suppose he expended $2vU in fn-)| 
surance premiums, his taxable income | 
would be reduced to $800. If the tax} 
was five per cent., he would have to} 
pay to the Government $40 a year as| 
against $50 if the exemption was not 
made. In any company in the country 
4 man can get plenty of insurance by 
paying $200 a year in premium.” 

“What is the average insurance rate 
per $1,000?” 

“From thirty to thirty-five dollars per 
thousand with about five per cent. add- 
ed for accident or health insurance,” 
replied Cochran, 

Cochran added that the accident and 
health insurance business of the United 
States was conducted upon very narrow 
margins. He estimated that of eed, 
character of insurance there was a 
claim of one in every six policies issued. 

Duty of State. 
Speaking of the duty of the State to 
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Dec. 31,1910 1,057,016.02 5,352,260 
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care for its destitute citizens Cochran 
said: 
“If the benefits of insurance were 


obliterated to-day it is doubtful whether | 
the State would be able to stand the} 
burden, because insurance prevents an | 
incalculable amount of destitution. It 
would well pay the Federal Govern-|} 
ment, as representing the people at} 
large, to encourage its citizens to take| 
out insurance and thereby relieve the 
State from the necessity and duty of 
taking care of its destitute people.” 

“In what European countries are in- 
surance premiums exempted?” 

“In England deductions are permitted 
from assessments for income tax to the | 
amount paid in life insurance, but | 
limited so that the amount exempted | 
shall not exceed one-sixth of the net | 
income liable to tax,’ replied Cochran, | 
and then he added: 

“The amount of income in 1906, which 
was deducted on account of life insur- | 
ance premiums, was about $50,000,000.’ 

Compulsory Insurance. 





The State Life Insurance Company 
INDIANAPOLIS 
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TEN MILLION DOLLARS 
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Good Territory and Remunerative Contracts for Men Who Can 
«Do Things’’ 


Address CHARLES F. COFFIN, 2nd Vice President 
1231 State Life Building 








“In what other European countries is | 
insurance compulsory?” 

“Germany is another notable example | 
of compulsory insurance,” said Cochran. ! 
“In that country where the govern-; 
mental machinery is run on scientific 
basis in an effort to get the most money 
for the government and do the least 
injury to its people, insurance premiums 
are exempt from taxation and the 
person whose income is small is com- 
pelled to carry accident and health in- 
surance like in England. In Austria 
deductions are made for insurance 
policies against injuries. It seems to be 
the uppermost subject in all civilized 
countries nowadays to revise their tax 
systems so that the greatest good can 
be accomplished with the least injury 
tc the people.” 

California’s View. 
does the State of 
the insurance 


California 
exemption 


“How 
look upon 
subject?” 

“California realizes that insurance is 
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TO EXEMPT FUNDS FROM TAX thicwrctating tc tne taxation or ine 
ibaa latter. 
MASSACHUSETTS INVESTMENTS. 7 “The People’s Gain.” 


Intelligent Treatment of Local Invest- 
ment Idea by Commonwealth—Busi- 
ness Men Commend It. 


The local investment idea as applied 
to insurance companies has been care 
fully studied in Massachusetts and a 
pill has been prepared that has re- 
ceived the indorsement of many of the 
important business interests of the 
Siate. The method of trea*ing local in- 
vestments adopted by several Western 
States, namely, compelling insurance 
companies to invest a certain specified 
portion of the reserves on business 
transacted in the State in securities of 
the State, was wholly discarded by 
those who studied the matter in Massa- 
chusetts, and instead, the bill that has 

n presented simply waives taxes on 
insurance funds invested in Massachu- 
setts real estate as the most effective 
way of treating the local investment 
question. The measure applied to in- 
surance companies of all kinds, 

Former Governor John Q. A. Brackett, 
appeared at a recent hearing on the 
measure representing the Massachu- 

tts Real Estate Exchange and in ad- 
vocating this means of attracting insur- 

ce investments, he said: 


Compulsory Investment Rejected. 
‘It would not be advisable to attempt 
to compel by law investments in Massa- 
husetts of the large amounts annually 
id by the citizens of Massachusetts 
these various companies for insur- 
e, although I understand this has 
n done in some of the States, yet by 
empting such investments from taxa- 
tion they can be made attractive and in 
t way something can be done toward 
ttaining the end desired. 
If the Commonwealth should say to 
all these companies, ‘If you will invest 
part of the funds which you receive 
insurance from the people of Massa- 
jusetts in loans secured by mortgages 
of real estate in Massachusetts you shalle 
relieved from taxation upon the 
ount so invested,’ it would operate as 
an inducement to them to make such 
investments. Such exemption would be 
rictly in accord with the policy of the 
Commonwealth, which favors invest- 
ents in mortgages. These exemptions, 
course, serve as inducements to indi- 
lual investors and to savings banks 
to loan their money on mortgages, But 
here is no such exemption in the case 
of insurance companies and hence no 
ke inducement. They are all taxed 
her upon their premium receipts or 
upon the net value of their policies, 
egardless of how such receipts or their 
other funds are invested. This incon- 
sistency should be corrected, both in 
fairness to the insurance companies and 
in the interest of the people, and this 
bill aims to correct it. It applies the 
same law to the insurance companies 
as to the savings banks, its wording as 





“It is hence clearly consistent with 
the time-honored policy of the Common- 
wealth for encouraging investments in 
mortgages of real estate in the Com- 
monwealth. The only objection that 
can be raised against it, so far as I can 
see, is that under it the State would 
lose a part of the revenue which it now 
derives from the insurance companies. 
But the same objection could be raised 
against the existing law exempting the 
deposits of savings banks invested in 
mortgages. The State would get more 
revenue if it taxed such deposits, yet no 
one would favor amending the law so 
as to tax them. If the State’s loss in 
revenue is the people’s gain it is ex- 
pedient to incur the loss. If this large 
sum which is annually going out of the 
State in payments for insurance, or a 
considerable part of it, can be retained 
within the State by being invested in 
mortgages of Massachusetts real estate, 
it will aid in the development of that 


.real estate for both business and resi- 


dential purposes. Its development for 
business purposes will tend to the ex- 
pansion of our industries, thereby in- 
creasing the demand for labor and the 
wage fund thereof, and consequently en- 
larging the trade of the merchant and 
the home market for the products of the 
farmer. Its development for residential 
purposes is equally important, There is 
to-day a great and growing public inter- 
est in the subject of homes for the peo 
ple and especially in the movement for 
enabling workingmen to get out of the 
crowded and ill-conditioned tenement 
houses of the cities and into homes of 
their own in the suburbs. Those useful 
institutions, the co-operative banks, 
have already done a great work in this 
direction. Through their instrumental- 
ity, thousands of Massachusetts work- 
ingmen, who would otherwise he occu 
pying hired tenements, are now living 
in comfortable homes of their own. hav: 
ing acquired that ownership by the aid 
of loans from those banks upon mort 
gages, which loans they are repaving, 
or have already repaid, in monthly in- 
stallments substantially equivalent to 
what they would otherwise have paid 
for rent. These banks have not only 
thus fostered home ownership among 
the people, but have stimulated the de- 
sire for it, so that to-day there is a 
greater demand for loans for this pur- 
pose than they can supply. Now. if a 
greater fund can be made available for 
mortgages of. this character, it will not 
only aid in the development of real 
estate, but tend to increase the number 
of home owners in the Commonwealth. 
‘a consummation devoutedly to be 
wished.’ T have a very strong belief in 
the benefits of. home ownership, not onlv 
to the home owner himself, but to the 
nublic. and have accordingly taken a 
deep interest in whatever tends to 
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INTEREST FOR GRACE PERIOD 


OFTEN LEFT UNCOLLECTED. 
Is the Practice a Violation of the 
Anti-Rebate Law?—An Inter- 
esting Point. 

Among the practices which have 
come up for criticism in connection 
with life insurance, is that of providing 
for the payment of interest during the 
“grace” period and then neglecting to 
collect same when the premium is paid. 
A large percentage of companies 
have a clause in their policies provid- 
ing that interest shall be charged in 
case the assured avail himself or her 
self of the period of grace (30 or 31 
days) in the payment of a premium. In 
many instances the interest is not col- 
lected, and in some instances, in order 
to make good the deficit to the com- 
pany, should there be such, the general 
agent pays it rather than disturb, or 
ruffle the policyholder in regard to the 
matter. Should this “oversight” be 
called to the attention of insurance de- 
partment heads in States where strin 
gent anti-rebate laws are in force, there 
is no question but that it would be 
classed as a rebate and punishable 

under the law, 

In this connection, however, it should 
be stated that quite a number of com- 
panies provide for a month’s grace in 
the payment of premiums, without any 
penalty, i. e., without charging interest 
Some of this latter class charged inter- 
est formerly, but have abandoned the 
practice under recent tendency of liber 
alization of the policy contracts and the 
increasing of benefits to policyholders 

Where the policy provides for an in 
terest charge during the grace period, 
it seems absurd to waive payment of 
same. 

An officer of a life insurance com 
pany in discussing this subject with a 
representative of The Eastern Under- 
writer, made the statement that it is i 
consistent for companies to provide for 
an extension of time for the payment 
of a premium and not charge interest. 
The reason for the opinion, being a 
foregone conclusion that nearly every 
one would take the benefit of the 
no penalty for not 
paying the premium at the due date. 
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OLDEST AGENT PASSES AWAY. 
William F. Morrill Had Great Record 
with New York Life in Service 
and Business. 





Williamr F. Morrill, the New York 
Life’s oldest agent, who spent but a 
few months short of 50 years in the 
service of the Company, died at his 
home in Somerville, M . in his 85th 
year. Vice-President Thomas A. Buck- 
ner, says of him: 

.““Mr. Morrill’s first contract with the 
New York Life was signed in April, 









1864, while President Kingsley was a 
youngster, many of the Company’s 
officers unborn, and its assets only a 
little over two and one-half millions. 
In 1866 he was sent into Vermont and 
dug out of that State a marvelous busi- 
ness where his predecessors had failed. 
He solicited insurance from the highest 
type of citizens through every New 
England State in 52 cities and 287 
towns, a record probably not equaled 
in this or any other company, and the 
letters of faith and confidence received 
by him from  clergymen,. bankers, 
mayors, physicians, editors, postmas 
ters, lawyers, judges and manufactur- 
ers constitute a tribute that will be 
kept in the archives of the Company as 
a monument to one cf the most re 
markable men that ever carried a rate 
book.” 





PROPOSE PENSIONS FOR WIDOWS. 





Bill Now Up in Legislature—Charitable 
Organizations Also Giving Tem- 
porary Pensions. 

Early this month Assemblyman Levy 
introduced at Albany a bill to establish 
under the City Charter a Department of 
Home relief of 
This de- 
partment would be administered by a 
board composed of the Commissioner 
of Charities and eight other members 
to be appointed by the Mayor from a 
lisc submitted to him by the executives 
of several of the most important chari 
table organizations of the city. They 
are empowered to grar relief to de- 
pendent widows of good habits and 
character who are the mothers of two 
or more children under the age of 16 
years. The measure does not provide 
for a fixed-period pension plan except 
in so far as it specifies that no grant of 
relief shall be made by the of 
Trustees for a longer period than six 
months without renewal by the board. 
Whit municipalities, the State Legis 
iture, and the National 

the 


Assistance for “the 


widows and young children.” 


Board 








Government 
re considering advisability of es 
tablishing a system of ensions for 
vidowed mothers, the New York Asso- 
ation for Improving the Condition of 
the Poor has grappled v the problen 
by actually pensioning a number of 
widows, experience with whom will, it 
is expected, furnish valuable data for 
work in this field, 


more extended 
whether by private philanth1 3 or by 
the State, Nation, or muicipality. 

Of course, the association, like many 
other charitable organizations has for 3 
long time made grants of money to poor 


year. 
8 as 


widows with young children. Last 
for example, out of 3.400 fami 
sisted by it, 845 were those of widows 
having a total of about 1,800 young 
children. But with the opening of this 
vear it began the practice of promising 
a fixed sum per month to the widowed 
heads of a carefully selected number of 
families. in all of which some or all of 
the children were under working age. 
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A New Feature of Prudential Ordinary Policies 
The Disability Clause 


Upon the payment of a small extra premium new insurants in the 
Ordinary Department may have included in their policy a disability 
clause, providing for the cessation of premiums in case of permanent 


- disability before age 60. Pi ea 
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THE PRUDENTIAL INSURANCE COMPANY OF AMERICA 


Founded by JOHN F. DRYDEN, Pioneer of Industrial Insurance in America 


Home Office, NEWARK, N. J. 


Incorporated as a Stock Company by the State of New Jersey 
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PRES, FOUSE 


INDICATIONS IN POLICY LOANS. 











President of Fidelity Mutual Discusses 
Lapsing and Other Topics in Re- 
view of Year. 





The tendency of policy loans, the 
effects of lapsing policies and other in- 
teresting topics are discussed by Presi- 
dent L. G. Fouse in his annual report 
on the business of the Fidelity Mutual 
Life for the past year. The Company 
made something less than 5,000 loans 
for a total of half a million dollars. 

“Many of these loans grew out of 
emergencies that compelled the policy- 
holders to fall back on their life insur- 
ance,” said President Fouse, “and the 
Company was glad to be of service; 
most of them, we are constrained to 
believe, were requested without a full 
realization of what it meant. 

The Underlying Reasons. 

“Vacations, automobiles, the payment 
of current obligations that a prudent 
man would cover with his income—these 
actually represent the underlying reason 
for a large percentage of policy loans. 
It seems incredible, but it is only too 
true. 

“There is nothing more directly asso- 
ciated with the life of the home than 
the life insurance that has been pro- 
vided for its protection. But so often 
those generous impulses that prompted 
the taking of the insurance are lulled 
into slumber when temptation suggests 
a loan on the policy. Would that same 
man entertain for a moment a mortgage 
upon his furniture, for instance? No, 
his love for home and family would 
rebel at the thought. In borrowings 
upon his policy is he borrowing from 
the insurance company? In a way, yes; 
but more directly he is borrowing from 
his wife, if she is the beneficiary, or 
possibly from his children And the 
gravity of his mistake becomes all the 
more apparent when we consider that 
they must repay the loan after he is 
dead and they are deprived of his in- 
come, for it is a matter of statistics that 
this is true in nine cases out of ten. 

“A man should take the same pride 
in regulating his finances and making 
current expenses contorm to current 
income as he does in all other matters 
that enter into his efficiency And above 
all, he should zealously guard the pro- 
tection he has provided tor his home 


and family, drawing upon it only in 
the case of dire necessity. 

“The Fidelity has made the way easy 
for those who have outstanding loans 


bv the privilege it offers of repayment 
in instalments as low as five dollars. In 
this way the obligation can be dis- 
charged without hardship 

Lapsing of Policies. 

‘What we have just said about the 
man who mortgages his insurance ap- 
plies also, and in an aggravated degree, 
to the man who needless drops his 
insuyance 

“There are some commodities that can 
be bought in the open market almost 
any time and at substantial the same 


price, but life insurance is not one of, 
them. Age determines the price, and, 
of course, men’do not grow younger. 

“Men who drop their insurance | 
usually expect to take it on again at 
their convenience. Sometimes they} 
can; sometimes they can’t. But they} 


can never replace it at the same rates, | 


so aS a purely business proposition | 
they make a mistake. The man who 
ou second application finds that his} 
heart or kidneys have become affected, 
forever barring him from life insurance, 
comes to a realization of the fact that} 
he has made something more than a| 
business mistake. 

“When a man takes out a policy of 
life insurance, whether it be for a 
thousand dollars or a hundred thousand, 
he has added that much to his estate, 
established to that extent at least his 
worth to his family and to the com- 
munity. It represents just so much 
headway. To drop that policy is to go 
backward, to lose ground. Progress, 
the ambition to weigh well in the scales 
with other men, is an innate desire 
with us all, and if our lives are weil 
regulated we will not permit ourselves 
te lose ground if we can help it. 

Increasing Farm _Mortgages, 

“There is one class of investments 
from which we materially increased our 
holdings last year—farm mortgages. 
These mortgages not only yield a higher 
interest return than bonds, but lend 
themselves to the Fidelity’s policy of 
distributing its investments in those 
fields from which it derives its premium 
income. No safer form of investments, 
we believe, can be found for life in- 
surance funds. So long as these United 
States continue to grow, and grow they 
surely will, just so long will productive 
land continue to increase in value. The 
land area is a fixed quantity; the popu- 
lation that must be fed and clothed 
from this land is a constantly increasing 
quantity. 

Lengthening Human Life. 

“The Nation’s natural resources are 
undoubtedly an immense asset, and con- 
sideration for the generations to come 
warrants all the effort we can put forth | 
to conserve them, but the Nation boasts | 
ot no asset that can approach in value 
the lives and health of its citizens. 

“To unthinking men it may sound lik« 

Utopian dream to attempt to lengthen 
the average of human life, but it can 
be done and it is being done. Thus far 
the greatest response is in the younger | 
ses and chiefly the result of applying 
our present knowledge of disease pre-| 


vention In the more advanced ages, | 
from 45 on, it is a mathematical] fact 
that we are going backward, due un-| 
coubtedly to the strenuous pace in 


\merican business life, with interests | 
zrowing more vast and responsibilities 
accumulating upon the men who direct 


them. High arterial tension is com- 
mon among the men of big business 
to-day, with an increased mortality | 
from diseases of the heart, arteries and | 


kidneys. | 


“Viewed solely from the standpoint 
worth a man trained | 
0 big business is an asset of great | 
value and his untimely death a | 


piorable waste of human efficiency.” 


of his economic 








THE 
MICHIGAN 
STATE LIFE 


DETROIT 


Insurance in force 
over 
$9,000,000.00 

Offers unexcelled Policies and 
splendid commission contracts 


direct with the Company to agents in 


OHIO--- MICHIGAN--- INDIANA 











HARTFORD 
LIFE 


HARTFORD, CONN. 
PAYS TOP FIGURE COM- 
MISSIONS UNDER DIRECT 
RENEWAL CONTRACTS. 

What Do You Want? 
Where Can You Work? 
SEE IF WE CAN SATISFY 
YOU 


Non-Participating 
and Participating 


NEWEST FORMS 











Erie—Altoona 


Man of Managing Size Needed— 
Good Contracts, Liberal Commissions 


NO BETTER POLICIES 


Write Direct 


Scranton Life Insurance Co. 


Scranton, Penna. 











The Emblem of Sound Insurance 


FOUNDED 1868 


National Life Insurance Company 


Of the United States of America 
ALBERT M. JOHNSON 
President 
THE COMPANY THAT GIVES AGENTS EVERY CONSIDERATION 

Honorable and industrious men with or without experience inLife 
Insurance are solicited as Field Representatives for this Company. 
There are few companies as substantial and none with more desir- 
able contracts for the rightmen. Our policy ontracts are the most 
attractive issued. 

Address all communications to ROBERT D., LAY, Secretary 
CHICAGO’S OLDEST AND STRONGEST COMPANY 


Boras Home Office: 
National Life Bldg., Chicago 








BERKSHIRE 
LIFE 
INSURANCE 
COMPANY, 
Pittsfield, 
Mass. 








Liberal Contracts to Productive Agents 


If unattached and interested, kindly give 
us your name, age, address, state experi- 
ence and furnish references, and a proposi- 
tion for an agency, if in authorized territory, 
will be submitted. 


W. D. WYMAN, President 


W.S. WELD, Superintendent of Agencies 














7. 


Of course, the agent cannot always find pros- 
pects who are seeking insurance, but he can con- 
serve his efforts by selecting a company whose 
reputation is established. It frequently happens 
that several contracts of equal merit are pre- 
sented, and the prospect's selection of the com- time. 
pany is reduced to a question of net cost, the 
company showing the lowest net cost record 


getting the business. 


of CINCINNATI 


Your three tasks; make them lighter 


The efforts of life insurance agents are confined largely to three things: first, creating the de- 
mand for insurance; second, presenting the company; third, presenting the contract. 
instances there is already a demand for insurance, and the prestige of the company is established. 
mits the agent to concentrate his efforts on presenting the contract and securing the application. 


The Union Central Life Insurance Company of 
Cincinnati, O., favorably known everywhere, 
offers a net cost record lowest of all. This is 
“the argument that gets the business” every 


Agents wanted for choice territory. 
Jesse R. Clark, Pres., or Allan Waters, Supt. of Agents. 


The Cinion Central Life Insurance Company 


“Net Premium Rate Lowest of All’’ 
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WEDIGAL DIRECTOR A FACTOR 





IN DEVELOPING A NEW COMPANY. 


Isaac Miller Hamilton Tells Assembled 
Doctors of Elements Essential for 
Directors’ Success. 





In an admirable address before the 
Medical Section of the American Life 
Convention, which held its mid-year 
mecting at Hot Springs, Ark., last week, 
Isaac Miller Hamilton, president of 
the Federal Life, of Chicago, told of 
the importance of the medical director 
in the establishment and development 
of a legal reserve life insurance com- 
pany. Mr. Hamilton said that his sub- 
ject dealt primarily with the estab- 
lishment and development rather than 
the management of an old established 
department, 

“The medical Director as a Substantial 
Factor in the Eestablishment and De- 
velopment of a Legal Reserve Life In- 
surance Company” (and please under- 
stand, I am speaking of the successful 
medical director) is a very important 
person, and sometimes in some respects 
at least may be a very different person 
from one who would be very successful 
as the medical director of an old and 
established company. It is important 
that the medical director of an old and 
established company should be able to 
conduct the affairs of the medical de- 
partment of his company so as to con- 
serve the efficiency of an organization 
already established. It is important 
that the medical director of a company, 
while it is being established and de- 
veloped, should be able, to organize as 
well as conserve. Unless possessed of 
this ability he will be a _ substantial 
but deterrent (not helpful) factor. 

Some Inconsistencies Shown. 


us consider briefly some of the things 
appear to the layman as among the pro- 
ed and unbusiness-like inconsistencies of 


physician, and by which his professional 

er, after becoming a medic al director, fre- 
quently is embarrassed. Why should a phy si- 
( cheerfully examine applicants for insur 
ar in assessment or fraternal associations for 





$: or $2, but charge $3 or for examining 
t same or a similar applicant in the same 
7 er for a Legal Reserve Life Insurance 
( pany? Why should the physician cheer- 
f drive eight or ten miles in the country, 





n ip at night and over almost impassable 
roads, for a charge of $3, collecting it as and 
w possible, maybe never, and yet exact a 
fee of $5 where the pay is sure and prompt, for 
spending a few minutes by appointment in his 
Ww ‘office in examining an applicant for a 
Legal Reserve Life Insurance Company ? Why 
s} d an organization of respectable physicians 
of the same school - majority vote enter into 
a nspiracy to exact $5 of a Legal Reserve 
Life Insurance Company for a medical exami- 


and expel a member who may demur 

t and refuse to join him in a consulta- 

t for the benefit of a danger nusly sick but 

worthy patient, provided he has not observed 
t edict of the organization? 

There are many other inconsistent practices 

vhich large numbers of the profession have 


been educated and which for a time tend to 
fluence the new medical director and with 
which when emancipated therefrom he must 


continue to contend in his capacity of medical 
{ tor. 
During the period of establishing and devel- 
ng a Legal Reserve Life Insurance Com- 
pany the medical director, to be of most value 
to his company, in addition to the other neces- 
sary qualifications, should possess a_ large 
int of patience and tact. He must have 
courage and dignity. He must have discern- 
organization ability, and the more per- 
magnetism the better. He should bear 
ant ly in mind how easy it is for him to 
s “Rejected,” or “Postponed,” and how 
I ful to his company’s interests it some- 
s is for him, without sufficient considera- 
to say “Approved.” Rejections, if un- 
necessary, are unjust to the applicant and his 
eficiaries by withholding from them needed 
ection, to the agent by depriving him of 
pensation, and to the com yany by restrict- 


ts beneficent influence. 0 approve appli- 
¢ ns without due consideration might be to 
grant protection not deserved or warranted, thus 
jeopardizing the solvency of the company and 


benefits granted to policyholders entitled 

eto. The responsibilities of the medical di- 
rector are grave ones, and it requires courage 
and decision to meet them promptly and prop- 
erly. The medical director of a new company 
should be constructive. 


Should Study the Company’s Agents. 


The medical director should study carefully 
the characteristics of the company’s agents, as 
revealed to him by their methods and corres- 
Ppondence, and in personal interviews where 
possible. He should gain and respect the 
agent’s confidence, and where proper give the 
agent his confidence. These methods, tactfully 
pursued by the medical director, will make him 
an appreciated part of the* constructive force in 


establishing and developing his company and 
in conserving its interests subsequently. 

A very important duty devolving on the 
medical director of a growing, progressive com- 
pany is the selection of its local examiners and 
inspectors and educating and guiding them in 
Their work. Along these lines, to my mind, the 
medical directog has great opportunities. Not- 
withstanding the marked improvements noted 
of recent years, instances frequently occur 
showing the need of better methods by local 
examiners. Local examiners at times seem to 
ferget they are employed by and should serve 
the company. The medical director should keep 
his examiners impressed with the true rela 
tions existing between them and the company 
employing them. If an examiner finds an im 
pairment he should report it to the cx mpany as 
a protection to the company employing hi 
not destroy his examination as a favor to the 
applicant. 

The medical director cannot afford to be ar- 
bitrary nor to seem to be so either with ex 
aminers or agents. He Should show his ex 
aminers that he understands, de sands and ap 
preciates good work on their part on behalf ot 
his company, and when opportunit presents 
he should express his commendation in suitable 
manner, not overlooking, as circumstances may 
permit, sending them special or form commu- 
nications to keep them closely in touch 
the company — their interest in it undimin 
ished. By so doing he will bring many of his 
examiners into friendly fellowship with him, 
and it is but natural that as result thereof 
they will feel a kindly interest in his company 
and frequently do many nice and helpful things 
for the company’s agents, such as suggesting 
prospects needing insurance and able to pay 
for it, making examinations promptly, 
at unusual times and places, all 
dounds to the credit of the tactf 
rector and benefits his company. 


Procrastination Is Serious. 


The medical director should not overlook the 
importance of consulting freely and fully with 
his company’s actuary in reference to the ac 








whic 1 re- 
medical di- 








ceptance or rejection of an applicant Such 
consultations are of exceeding importance in 
helping to reach wise decisions as to applicants 
that may be accepted with safety, the form and 


amount of policy that should be issued and the 
sxremium and extra loading, if any, that should 
- charged for it. The hazard of the various 
occupations is becoming better under stood f 
time to time and demands careful considerat 
in the adoption of rates and in their modit 
tion aS experience and observation requires 
My observation leads me to 1 
of the chief causes of justifi 
the average medical director 
nation, his delay in renderir 
favorable or unfavorable, 
ticularly on those that hi 
them, even the least lit 


Strictly in accord with 





procras 















department. He someti 1il Ww 
promptly by corres pontunes or ctherwise son 
source of informat i the files b 
fore him which we ould help him to reach 
prompt and proper decision Agents like 
promptness in the issuance of policies h 


know it saves them 
satisfied patrons, 
ness, and tends 

of the “knocker’ 


’ ge 
agent regards with mucl! 
jection promptly and court 
does one where the “agor 
drawn out, and as he may 
and improperly so. In case 


be rejected or postponed, an 
promptly and tactfully notif 
quits thinking about it and 
trying to find other applicant 
is “hanging fire,” part ] 
one, he will be giv 
ing what he can do to cause 
rector to conclude that i ! 
sometimes to the great detrin 
sion, of efforts to secure ot! 

















medic al director who is prompt wit! 
careless or inefficient is a decided ) s 
company. May his kind increase 

So far as possible, medical examiner 10uld 
keep informed about their applicant after 
policies are issued and delivered. par 
ticularly true during the contestable period be- 
cause by this method sometynes happens he 


ascertains that an applicant Pt ocured his policy 
through gross fr: aud, anc t 1 pt 
placing the facts before the 








department and secur ing its 

tion the policy can be taken 

and the company protect ed frot 

heavy loss. n all such cases pr 

decision on the f th n 

prove him to be ; 

pany, for the company makes 

money for the protection of its honest p \ 
holders than the money it saves Anot! ad 
vantage in keeping so informe s that fre 
quently the desirable applicants can be writt 
for largely increased amounts by the medi« 
director co-operating with the agent and giv 
ing him friendly tips. Then, too, should 
applicant become impaired and not entitled 
increased insurance, a ecord inha 

the medical department wou ld protect the 


company. 





Germania’s Detroit Manager. 


The Germania Life Insurance Com- 
pany announces the appointment of 
Howard B. Salot as manager at the 
Detroit, Michigan, Agency. Mr. Salot 
was for several years connected with 
the Penn Mutual Life Insurance Co’s 
office at that city, and is very highly 
recommended by the life insurance 
fraternity there. The retiring city man- 
ager, Otto H. Rusch, continues with the 
company as cashier at that agency, and 
Ignatz Pick as supervisor of agents. 








WANTED 





A leading old Life Insurance Company seeks 
an energetic young man to solicit in Atlantic 
City. Give experience and reference. 
Address “OLD COMPANY” 
Care of The Eastern Underwriter 
105 William Street, New York, N. Y. 








National Life Insurance Company 


PURELY MUTUAL CHARTERED 1848, 
Jos. A. De Boer, President 
The following significant figures are quoted from the company’s 
sixty-third annual rep: rt: 
DIVIDENDS PAID TO POLICYHOLDERS 





1908 pS ° e ‘ $279,808.14 
1909 - o “ . 530,213.19 
1910 . ° ° ° 771,254.39 
1911 . ‘ ‘ ‘ 878 739.07 
1912 ‘ ‘ 1,038, 802.11 


Accounted ee in liability and reserved for 
dividen? p»yments in 1913 1,058,174.50 

This demonstrates low cost protective service and is sustained by a strong asset and 
If interested, 


MONTPELIER, VERMONT 


insurance composition. address 


EDWARD D. FIELD, Supt. of Agencies, 








“THE END CROWNS THE WORK!” 


The completed figures for 1912 crowned the work of our 
record more brilliant than that of any previous year. The gain in del 
new business was nearly double that of 1911. 





gencies with a 





The new year has started with increased vim, and a large volume of busine 
dividend schedule becomes operative June 1 next, when « 
Affects old as we as new police ** Talk 


Our new, higher 
next dividend year begins 
right out in meetin’.”” 


Occasionally we have a general agency opening 


JOSEPH C. BEHAN, Superintendent of Agencies 


Massachusetts Mutual Life Insurance Company 
SPRINGFIELD, MASS. 
INCORPORATED 1851 











Extracts from Report of Examination of 


SOUTHWESTERN LIFE INSURANCE CO. 
By the State of Texas, July 2, 1912 


“The affairs of the Company are most ab 


all its records are in excellent shape 

“The treatment of policy-holders has been fair and equitable 
and claims have been promptly paid. Evidences are net licking 
that the Company enjoys the confidence of the insuring public 
a confidence apparently well deserved.’ 


y managed, and 








1850 1913 


THE UNITED STATES LIFE INSURANCE COMPANY 


IN THE CITY OF NEW YORK 
ISSUES GUARANTEED CONTRACTS 


. 
Good men, whether experienced in life insurance t, may make t sw ! 

Company, fora limited territory if desired, and sec rt rT « fi t ~ 

meng a renewal interest insuring ar come for tl uture A as t ( any a sl 


Office, No. 277 Broadway, New York City 

JoUuN PL. MUNN, M.D 
(CLARENCE HM KELSEY, Pres. Tithe Guarantee and Trust Co 
EDWARD TOWNSEND, Pres. lewporters ao 


. President 
FINANCE 


COMMITTEE | WILLIAM HH. PORTER, Banker 











“A LIFE PENSION FOR YOU” 


A new idea in life insurance that 
appeals to self-interest. Best seller in 
the market to-day. Write for the booklet 


The Fidelity Mutual Life Insurance Company 
L. G, FOUSE, President PHILADELPHIA 








SLA ANN ON 
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MARKED IMPROVEMENT SHOWN 


IN SECURITY MUTUAL’S REPORT. 





Administration of President F. W. 
Jenkins Made Great Increases and 
Savings Last Year. 


For the past year or two the Security 
Mutual Life of Binghamton, N. Y., has 
been harassed by the efforts of Charles 
M. Turner of Chicago, to get control of 
the Company by placing before the 
policyholders a ticket opposed to the 
present administration. In spite of these 
disturbing circumstances, the Company 
made a very notable record for 1912 
and the improvement in the matter of 
savings, returns to policyholders and. 
in fact, in every particular, is all the 
more marked when it is contrasted with 
the last years of the administration of 
the Company when Charles M. Turnet 
was its president, As told in The East- 
ern Underwriter last week, the policy- 
holders retained and endorsed the 
present administration by an _ over- 
whelming vote. 

In his report to the 
President Jenkins says: 

Growth of the Company. 

During the past few months 
ments were sent out from Chicago pre- 
tending to give certain facts and figures 
with reference to the Company during 
two separate periods of five years each; 


policyholders, 


state- 


even the division of time was mis- 
stated. 
The change in management of the 


Company occurred February 11, 1908 
Keeping this date in mind, we submit 








for your consideration the following 
data 
In 1907 the new business 
submitted was ......... $5,325,250.00 
In 1912 the new business 
Po ae 8,380,000.00 
Increase in 1912 over 1907. $3,054.750.00 
Ceased to be in force by lapsing and 
surrender , 
aa Nehartdi ae $9,151,856.00 
te | para t 6,322,216.00 
Decrease in Lapse in 1912. $2,829,640.0 
The reserve to the credit of policy- 
hol vas as follows 
Dec er 31, 1907 ....... $3,920,476.00 
Decen Oe: eee 5,811,729.00 
An increase ot 5 $1,891,253.00 
On December 31, 1907, Company 
had on deposit for th rotection of 
Ss pol holders with the Insurance 
Departme oO e State of New 
BEE Siena siscarer slate x a bonaiate $716,000.00 
On Decen r 31, 1912, suc 
| pos imounted to 1,019,546.06 


$304,546.06 





DRGGRE scm skicadsics ena $1,892,185.63 





Between December 31, 1908, and 
December 31, 1912, the Company’s gain 
of business in force on Ordinary Life 
Limited Pay and Endowment forms 


was $7,691,185 











From January 1, 1998, to December 
y1, 1912, the insur n the Total 
| nence Depar er of the Com 
pan increased from $5,178.910.00 to 
$8,217,045.16; a net increase of $3,038 
135.16 
Deferred Dividend Policies. 

The former management issued sev 
eral forms of policy contracts on which 
the full legal reserve was not carried 
Your present management, to compl) 
with the spirit as well as the letter of 
he law, has taken from amount former- 
ly carried as surplus and carried to re 
serve liability on account of such busi 


nes the amounts 


linary Term poli- 


following 


Preli 





Boos fob oe «ciated eareeree $246,000 
Probable Life Annual Renew 
BR ee ere ne rr 138,000 


Other early policies 65,615 


$449,615 


been issued by the present manage- 
ment. 

The previous management issued de- 
ferred dividend policies practically to 
the exclusion of all other forms, and 
during the seven years preceding 1908 
there had been set aside on account of 


such deferred dividends only $5,996. 
During the last five years there has 
been provisionally apportioned to the 


deferred dividend business issued by 

the prior administration, $150,471. Had 

the above reserves and deferred divi- 

dends not been set aside and appor- 

tioned, the Company’s present surplus 

would be increased by $600,086. 
Dividends Paid, 

The following statement shows the 
dividends actually paid by the Company 
to its policyholders during the same 
two five-year periods: 


From 1903 to 1907 inclusive. $40,084.00 





EE 6.4 SGM debe ae Sudan was 35,116.53 
RS errr rr 40,784.13 
ST trirereteaveceeeabasner 56,203.11 
SU ih olde Bie ae kee de eS 62,362.53 
BE Ao cau awns hed eee enemies 80,241.86 

BE taccasseeda ceaueeee $274,708.16 


You will note that in 1912 the Com- 
pany paid to its policyholders twice as 
much in dividends as during the entire 
first five-year period; and during the 
last five years the policyholders re- 
ceived $234,624.16 more in dividends 
than during such five years of the pre- 
vious administration. 

Cost of Collections. 
The following is a statement showing 


the cost of collectifg- the Company’s 
premium income during the past six 
years: 
EEE dlacténetdatecucearereas $28,964.84 
BE “hte ed aide aoe e.6 wikis @ eum 18,161.18 
B- 5 oxacd sebaneeeremesiones 15,479,77 
BE ie esieatacntewitate mie ewele a 13,956.56 
| EE ee, ree 12,742.29 
SUE cl ait aid nig wae ap eee ee 8,524.67 
Is should be borne in mind that the 


change in management occurred in Feb- 
ruary, 1908, and that the Company’s in- 
come has adily incre: vet 
in 1912 the amount paid out for collec- 
tion fees was over $20,000 less than in 
1907. 


ising 


been st 


COLONIAL LIFE’S ACTUARY DEAD. 
Charles J. Harvey, Fourteen Years with 
Company—First Break in Ranks 
Since Organization, 





the 
very 


Harvey, actuary of 
of Jersey City, died 
suddenly while on a visit to Toronto, 
Canada. The death of Mr. Harvey is 
the first among the active officers of the 
Colonial since organization, sixteen 
ears ago, and is first change of 
kind in official ranks of the 
Company, He joined the service of the 
( 





Charles 
Colonial L 





the 


the 


‘olonial in March, 1899, and would 
soon completed fourteen years of 
continuous service with this Company 

Mr. Harvey, who was a Fellow of the 
Institute of Actuaries, was born in 
England promigently con- 
nected in his with The 
Prudential Assurance Co He was 
among the first actuaries to take up the 
study of Industrial Insurance in Eng 
land and was also conspicuously identi- 
fied with the early history of Industrial 
Insurance in this country, 


and became 





younger 


vears 


First Wife Gets the Insurance. 





The Supreme Court has 
wife of a man who 
had been divorced and married again 
should receive the life insurance bene 
fits from the fraternal order of which 
he was a member. The order had a 
by-law providing that should the bene 


Tennessee 
held that the first 


ficiary be divorced from the insured, 
the benefits should be payable to the 
second wife if there were such. The 
court upheld the first wife’s claim, 


however, on evidence that an officer of 
order informed her that she would re 
ceive the benefits if she continued to 


pay the premiums. 


No deferred dividend policies have 





NEW YORK LIFE STATISTICS 





LIFE OF POLICY AND DEATH AGE. 


Farmers Third in Amount of January 
Payments—Pneumonia Heads Cause 
List. 





In January, The New York Life paid 
to living policyholders and beneficiaries 
in death claims, cash values, dividends 
and annuities, $5,370,308.72. Of thts 
amount $3,397,073.75 was paid to 5,465 
living policyholders and $1,973,234.97 


was paid to the beneficiaries of 614 
people who died, the living thus re- 
ceiving $1,423,838.78 more than the 


beneficiaries of the dead. 
The occupations of the deceased were 
as follows: 
Lives Amount 
Farmers and their em- 
ployes 
Manufacturers and 
their employes ... 131 


$152,549.96 


288,276.33 


Merchants and their 

OCUIPIOVOD «0 ceesce 286 1,065,990.84 
*rofessional men ... 45 217,207.85 
Capttatiota ...vcces 9 63,877.71 


Other occupations .. 85 185,332.28 





ao . 614 $1,973,234.97 
*Included in above were 34 women 


insured for $72,915.02. 








HOME LIFE 
INSURANCE COMPANY 


OF NEW YORK 


—The Fifty-third Annual Statement 
of the Home Life Insurance Company, 
of which Geo. E. Ide is President, shows 
that most satisfactory progress has 
been made during the past year; that 
the gain in insurance in force is over 
five and one-half millions, the amount 
in force being now nearly $111,000,000. 
After providing for the various funds 
for the protection of the policy obliga- 
tions, there remains upon a most con- 
servative basis of valuation a surplus 
of nearly two millions, over and above 
the fund of two and one-half millions 
which is set apart for deferred divi- 
dends, an item ordinarily included in 
the surplus account. The payments to 
policyholders during the year amounted 
to nearly three millions, including over 
half a million dollars in dividends to 
policyholders. 
“The Com’cl & Fin’cl Chron.”’ 1-25-13, 

For Agency apply to 


GEORGE W. MURRAY, Supt. of Agts. 
256 Broadway, New York, N. Y. 














UNEXCELLED IN 
Favorable Mortality 
—AND— 

Economy of Management 
THE 


Provident Life 





AND Trust Company 


Here are the death causes for the 
614 people who died in January: 
i SE TE oe Ree 75 
ID <adwacas ond at etueaiee ca 74 
oc, ne 70 
cg ee ere 62 
RU Gea nic edad o:cawenewnacaveels 47 
Cancers and tumors .......cccccces 40 
DD Seb dRi tea te decd euewe wae 37 
Diseases of digestive organs ....... 18 
OOF EE eT? 18 | 
Diseases of arteries ............ 14 
Bronchitis, pleurisy, ete. ........... 13 
Blood poisoning, Anemia, ete. ...... 12 
RES ae oe er 12 
LVOr MONE tans dese been eceeecews 11 
BES Sine hear Se CT 10 
III ili. dss ae ratte nels eas 7 
EE BUEN Gig ion bak C knee bd wads 6 
RI iach hee al a phate S ewe beer 4 
Nervous prostration, congestion of 

Ns MUN: ad. tah ks odio 'o ee a asia one 2 
PRUIIIIR ios oo ase went aend aa aes 2 
a er ee 80 


Following is the showing as to age at 
death: 








Lives Amount 

30 Years of age and 

OC ee ore ee 50 $123,088.35 
Setween 30 and 40 119 271,843.32 
Between 40 and 50 163 534,507.14 
Between 50 and 60 155 552,088.72 
LE Se bee ca wwasae 127 491,707.44 
NUE (x-ie¥ 07h RO 614 $1,973,234.97 

In January, over 11,000 applications 
for new insurance were received and 
over 103,000 renewal premiums were 
paid. 

The following shows the years the 


terminated policies were in ferce: 


OF PHILADELPHIA 


Rates of Premium Extremely Low 
and still further reduced by 
Annual Dividends 








Years in Force Lives Amount 
Died in first year ot 
I eee eS ee 26 $127,434 
Died in 2d year of 
Mk Netwete een eoeea 21 102,911 
Died between 3 and 5 
Bale bi Sina bp a hee DD 36.237 
Died between 5 and 10 
rere ee 156 
Died between 10 and 
nn 284 
Died after 20 yrs. ... 72 
ae ae 614 $1,973,23 








Statement as of January Ist. 


ability. 





PAN-AMERICAN LIFE INSURANCE 


NEW ORLEANS, 

Cc. H. ELLIS, President 

Has just completed a most successful business year. 

shows a phenomenal record achieved in the Insurance World. 

The Pan-American Life Insurance Company has a 

few openings for ambitious, energetic, live Life Insurance Men of character and 
For further particulars address: E. G. SIMMONS, Vice-President, 

WHITNEY CENTRAL BUILDING, NEW ORLEANS, LA. 


COMPANY 


Its first nine months’ work 
Send for our Financial 


LA. 

















GUARANTEE LIFE INSURANCE CO. 


HOUSTON, TEXAS 


Insurance in Force (Paid for basis) - $16,035,731 
Business Written During 1912 - 


Houston’s Oldest, Largest and Most Successful Life Insurance Company 


Success Merits Confidence---That’s All ! 


$6,539,980 
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March 6, 1913. 


Companies of New York State. 


Equitable ..ccccccccccccvcccccccccces 

DEC ions cp dane sted e tee ween sabe es 

ee Oe. Ce CE ee ECT Tere Tee Te ree 

GRATED: 6.4 va cee tebe sane sete sales 

DMGGE cpaG5 ts bach dewns eave rereeeawees 

New WE, BNGS Sock eeeencenensawaneks 

WA ORTR | asc 600 600e ved bboodus assesses 

ee er me ee eee 

Masti: DN suns iceedeesaansecnns 

tO Se b.o2bsueab ska cdeweaeeveee 
Companies of Other States. 

AOCINA ccccccccsescccccccccsecessevecces 

Dankove Bat, FOGG 6.05:608stecdavessuss 

en ne eee rr eer 

Halonis TOE ssc P isc civic ctvescoss 

Pont, SRNR. o.cinswitewenceeaaaeae ad 

Dei DE. CANS be wee eres eee eee 

WIM CUES FINN 65s 5 draws KON Sed ee onda non 

Massachusetts Mutual ............e- 

stuns Te ass ns eiewaksc wees een 

Mationa, WOM aks ciwadvesenssscex 

Ne ON er a ere 

No NE Oy dice be wh ee eee eles 

Pel PE bea pepiiis Ad aaeeats 

PROCS ED cb b0dc0bat es oee0e se see 

| eS are errr es 

I ey Ba ie bcivanara ceed er eas aca 

S a ee re errr ee 

Tr WE Ce BA Nae J aliales any wide wae bawn’ 

U1 i) ee ey ert ee 

U1 oer Lae ane ed Katee 

oO $48,080 restored. 
Foreign. 

PI | Pereerrr? Te arr, ee rere re? ee 
industrial Writing Companies. 
WE sc6p-ebesctVRen dec octane Ord. 

( a a ee eee ee Ind. 

Cer Cee Ty Ord. 
PEL is wedudeseceigwveruns Ind. 
PN 6.56 Sehr Ceew ce see Eun Ord, 
MOLI, “Sinks deeds ee eceaene Ind. 
CO insieicns es benewicwseane Ord. 
SIN 4 Sa Ohi end eandecaeobws Ind 


ll Industrial Premiums are reported as total premiums—not new premiums. 


CANNOT WITHHOLD PROCEEDS 


COURT DEFINES INDEBTEDNESS. 
Only Passed Due Premiums or Sums 
Assigned Can Be Withheld in 
Settlement. 





\ Kentucky court hag held that a life 
nce company cannot deduct from 
ceeds of a policy any sums other 
vhat may be due for premiums or 
ssignment. V, C. Rutherford, an 
of the Citizens National Life, died 
$5,000 insurance in the Cum- 

The Citizens National claimed 

as Rutherford at the time of his 

1 owed the Company more than the 

nt of the insurance, it was justi- 

in withholding the proceeds of the 
ies. The Company justified iis 
nd by citing the clause in the policy 
h provides that payment should be 

s any indebtedness of the insured 

eneficiary to the company.” 

On this point the court’s opinion was 

follows: 

Taking the policy as a whole and 
msidering the attitude of the parties 
at the time the insurance was effected, 
the purpose to be accomplished, It 
is evident that the clause in the policy 
with respect to ‘indebtedness’ was in 
tended to be limited to such indebted- 
ness as arose out of the policy, either 
as acerued or unpaid premiums or in- 
debtedness secured to the company by 
assignment or pledge of the policy. 

“It seems to the court that any in 
debtedness from the insured to the com- 
pany, other than such as was secured 
by an assignment of the policy or was 
incurred for premiums thereon, is abso- 
lutely foreign to the contract under con 
sideration, To conclude otherwise would 
put it in the power of the company, by 
tl use of a doubtful phrase, in the 
vording of a contract, written by its 
agent, to absolutely destroy the rights 
of the beneficiary secured to her by the 
contract. And this in violation of her 
right under the law to the indemnity 
provided by the contract, unless such 
right is barred by the action of the in- 


uw 







THE EASTERN UNDERWRITER 


BUSINESS OF COMPANIES OPERATING IN NEW YORK STATE 


-— —_——— — ——_ ——_ ——- UNITED STATES———— ——_—_—_- 


Ins. Written New 
in 112 Premiums Dec. 31, 1912 






$151,758,035 $7,465,385 $1,429,211,848 
Not Given 935,580 Not Given 
13,106,138 794,506 110,647,145 
5,237,638 175,283 68,588,126 
153,475,812 9,376,239 1,550,888,063 
200,424,03 9,786,533  2,169,798,993 
+783,43 33,721 7,440,923 
3,018,187 147,176 49,995,99s 
6,305,546 187,629 47,900,414 
1,628,181 90,874 26,968,456 
44,791,300 1,519,343 2 
17,963,500 492 769 3,500 
6,061,405 399,811 70,083,807 
13,172,570 343 437 56,415,885 
12,879,022 351,595 64,558,712 
23,030,205 828,403 209,394,597 
13,514,415 484,020 130,771,679 
39,191,484 306,595,306 
79,595,741 629,501,147 
19,976,466 179,464,607 


34,106,698 
141,918,990 
91,259,172 
2,569,756 


20,426,602 


254,249,583 
1,229,377,814 
579,998,298 
147,652, 5 
96,178,256 
276,357,113 
159,110,801 
280,150,392 
347,939,204 


63,491,853 






480,700 
1,763,598 
827,465 
162 791 1,542,570 
17,618,486 2,017,473 
6,206,751 245,418 









7,419,380 54,514 17,149,067 


5. 786,020 


22,316,186 





1,555, 292,293,563 
13,2 365,548,417 
5, 1,000,623,910 


64,840,204 1,694,702,238 
4,841,689 


47,234,303 


i 617,097, 
147,003,823 
268,804,725 


$60,983,063 


1,350,200,628 





sured in assigning the contract or 
changing the beneficiary. 

“It seems to the court that to place 
upon these policies the construction 
contended for by the defendant com- 
pany would be to the detriment of the 
companies themselves, and would in- 
evitably tend to the destruction of one 
of the most beneficient institutions ever 
devised by the ingenuity of man for the 
relief of those deprived of their natural 
provider by the cold hand of death 

“It is the opinion of the court that 
the indebtedness which the company 
has the right to deduct from the pro- 
ceeds of the policy must be limited to 
such sums as are due for past due 
premiums and for such further sums as 
may have been secured to be paid to 
the company by assignment of the pol 
icy according to the provisions thereof.” 





San Jacinto Life of Texas. 





The plans for the completed organ- 
ization of the San Jacinto Life Insur- 
ance Co. of Beaumont, Texas, have 
been carried out and H. M. Hargrove 
& Co, of Beaumont have now about dis- 
posed of all the stock and the company 
is ready for the organization of its 
agency department. 


State Life Insurance in Kansas. 


A bill providing for State life insur 
ance in Kansas has passed the House. 
but a similar measure that was intro- 
duced in the Senate has not been acted 
upon. The bill was modeled after the 
Wisconsin law. 


Southern States Increases. 


The January business of the Southern 
States Life of Atlanta showed a 51 per 
cent, increase over the same month 
last year and February marked a gain 
of 35 per cent. 





Lawrence Priddy Leads New York Men. 


Lawrence Priddy leads all New York 
Life men in amount of. business paid 
for during January. 


——]nsurance in force —_—-- 
Dee, 31, 1911 Lolo Lio) 
375,441,460 347,158,692 1,335,347,979 
131,428,779 125,903,974 118,813,391 
105,047,760 100,214,968 92 532,533 
68,630,595 68,432,976 67,585,793 
1,504,974,662 1,464,024,396 1,441,323,848 
2,039,863,031 2,002,809,237 
8,297,178 8,628,139 
4,170,254 
47,521,015 


30,987,730 











53,750,223 62,669,531 
47,803,977 49,229,416 
28,023,991 29,579,892 


318,604,631 307,102,649 293,523,232 
Te. Gitetectes. evacuees 
67,826,316 64,877,270 
386,113 36,856,747 





$9,044,371 
191,089,776 
126,218,844 
262,497,238 
584,376,714 543,658,197 502,179,900 


56,367,862 
199,154,900 
128,290,057 


283,660,270 


44,568,663 
184,507,858 
137,650,491 
242,415,512 


172,678,655 


232,817,732 


167,261,226 159,187,877 


213,730,176 197,492,772 






1,147,273 1 980,139,708 1,012 
32,550 499,563,062 +71, 
135,897 126,350 118 
87,768 76,571,646 





214,509,255 


253,319 

147,89 15 130,275,702 
19,729,584 209,300,774 
21,459,366 284,906,828 
( 104,245 60,684,200 
15,146,595 wee Asawkdeees 





6,558,855 5 
20,115 ) 17 
) AA |) 
1) 
606,703,7 
1.596 861.726 1,435.2 
778,755,960 707.906.332 635,05 


1,239,743,380 1,143.352,017 1,049,808,021 


SUPERVISOR AT ROCHESTER. 
George F. Grady Appointed in Connec- 
tion with Buffalo—Rochester Offices 
Under Manager Navin. 


George F. Grady has been appointed 

ency supervisor at Rochester, N. Y., 
for the Phoenix Mutual Life, and will 
have charge of that end of the agency 
work of th Buffalo- 
Rochester offices of the Company which 
recently were placed in charge of John 
F. Navin as manager. 

Mr. Grady was a member of Manager 
Wells’ efficient staff in Connecticut, 
being associated with John W 
as district manager at Bridgeport. Mr. 
Grady has won his advancement by 
steady and persistent achievement and 
his production of business has been 
marked by quality as well as volume 
He has a low lapse record and writes 
very little term _ business. Manager 
Wells and all others who have been 
associated with him predict for Mr. 
Grady a splendid future at Rochester. 





consolidated 


Moore 


TO EXEMPT FUNDS FROM TAX. 


(Continued From Page 3.) 
further it ever since the time, a genera- 
tion ago, when—if you will pardon a 
personal allusion—I became convinced 
of the merits of the co-operrtive bank 
ystem nad lad something to do 
with the introduction of the system in 
Massachusetts. The man who becomes 
the owner of his home not only thereby 
acquires a higher social position, a het- 
ter opportuni for sharing in the good 
things of life, but he has a stronger in- 
centive for being a good citizen. 

“This bill, erefore, 
specifically to the matter of taxation 
simply, has as to its possible effects a 
broader scope, and if enacted may ultl 
mately prove to be a contribution to the 
cause of good citizenship and good gov- 
ernment.” 








About one infant in every four born 
in the world dies in its first year and 
usually from preventable disease. 


—~—— NEW YORK STATE— —— 
Ins. Written Ins. Lapsed Ins. in force 

in 112 in 1912 Dee. 31, 1912 
$28,297,778 $19,045,450 $298,856,953 





2,218,109 779,780 11,265,303 
1,757,745 1,284,995 18,397,131 
676,669 946,735 8,704,783 
22,653,679 12,924,350 232,723,893 
28,885,485 16,183,790 312,300,460 
803,456 594 583 3,348,252 
467,501 752,379 5,559,044 
1,308,868 1,523,192 10,375,409 
664,471 999,818 6,200,745 
8,793,414 46,653,334 
490,500 6,652,000 
1,113,302 9,673,894 
520,886 5,579,782 
3,815,463 19,364,045 
5,621,972 47,644,803 
1,401,864 10,184,343 
4,895,368 44,661,011 
11,181,389 78,013,230 
1,021,050 16,371,794 
5,270,956 27,833,208 


19,443,470 5,009 


11,409,986 9,135 
3,360,978 243 
2,074,705 153 
5,341,491 >, 986 





2 993 907 ,758 
56,440,218 


22,159,929 


11,380,902 


}, 262,251 





437,876 5,538,164 
2,226,697 2,089,359 1,791,617 

94,020 360,500 1,549 820 
3,002,476 2,179,415 5,552,923 
13,943,114 6,434,900 66,060,413 
22,242,590 16,270,537 130,668,363 
13,941 458 19,610,822 197,575,062 
53,060,476 667,568 338,049,875 
6,770,394 12,670,688 174,234,096 
68.745.38 45,975,866 318,273,946 





THE 
FIRST MUTUAL 


Chartered in America 


NEW ENGLAND 
MUTUAL LIFE 
INSURANCE CO. 


BOSTON, MASS. 


Operates on a full 3 per cent. Reserve 
under Massachusetts Law, and 
offers the very best possible 
security, with a safe, 
equitable contract 





FINANCIAL STATEMENT 


Assets Jan. 1,1912..... $58,440,118.63 
Liabilities............... 53,858,811.65 
ic duckiphix 65060e0ee 4,581,306.98 


Alfred D. Foster, President 
D. F. Appel, Vice-President 
J. A. Barbey, Secretary 
Wm. F. Davis, Asst. Secretary 
J. G. Wildman, Asst. Secretary 


EDWARD W. ALLEN, Manager 
220 Broadway, New York 


LATHROP E. BALDWIN, Manager 
141 Broadway, New York 


CHARLES H. STRAUSS, General Agent 
200 Fifth Avenue, New York 











while it relates 





George B. Vandervoort of the firm of 
Humphrey & Vandervoort, of North 
Tonawanda, N. Y., died recently. Mr. 
Vandervoort was one of the veterans 
of the Traveler’s agency force, having 
been connected with the company for 
nearly thirty years of active and loyal 
service 
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Agents can often find 
it advantageous to take 
full benefit of the pol- 
icy credits in handling 
re-instatements. In the 
monthly bulletin of the Fidelity Mutual 
Life, the Company says: 
“Under policies now 
Fidelity, there is in 
event of lapse prior to end of third 
year, a basis for credit if reinstated 
and changed. ‘This is true even of a 
Term policy lapsing at end of first year, 
when there is a dividend for which the 
insured will get credit if reinstated and 
changed or continued on same plan. 


Handling Re- 
Instatement 
Business, 


issued by the 
every case, ip 


“In all such cases, therefore, the 
proper procedure is for the agent to 
suggest reinstatement rather than to 


rewrite the case. If already on a good 
plan the prospect should be urged to re- 
instate and continue same plan. ‘But 
if old policy is on term plan or any 
other plan with which the insured is 
not satisfied, he should be urged to re- 
instate and have policy changed to plan 
desired, with the statement that he will 


get credit from the old policy, The 
amount and form of the credit will de 


pend on the conditions of the e-se. 

“This is very important, as many 
lapses occur by reason of an agent of 
another company offering to write a 
different plan which he represents to 
be better. in practically all cases the 
insured can get the policy he desires 
from his own company, and even 4 
small credit will overcome the compe 
tition. 

“The with reference to all 
cases within one year of date of lapse; 
and if presented to head office for re- 
instatement, with statement as to plan 
desired, the agent will be promptly ad- 
vised of what credit can be allowed, 
and if new examination is required. 

“In many the expense of new 
examination can be saved, and the 
agent will be entitled to commission 
according to our present rules govern- 
ing changes, and would have the further, 
and in greater, advantage 
uring the confidence of jhe policy- 
holder and his assistance in securing 
other busines After all, the complete 
confidence of policyholders is the best 


above is 


cases 


most cases 


or see 







asset for both company and agent.” 

. . . 

Concerning the very im 

How to portant and ever-live sub 

Find the ject of how to find the 

Prospects. man to insure, C, S. Ran- 
nells says 

One of the most diffi- 

cult problems in selling life insurance 

finding some one who is willing to 

discuss the purchase. Every man who 

is insurable and who ecn pay the 

premium is a possible buyer, This is 


an old saying and is criticised, and per- 
haps properly so, as being too general 
to be of service to the solicitor. It is, 
nevertheless, the groundwork of any 


system having as its purpose the find- 


ing of a buyer for this necessary com- 
modity. It has the additional merit of 
being true. 

A new corporation is formed for the 
purpose of selling to dealers shoes, 
clothing, dry goods. groceries, leather, 


stationery or any other article of com 
mon use and essential to the needs of 
mankind. It employs an honest, capa- 
ble man and lays out a trip for him, 
giving him the names of the cities and 
towns it wishes him to visit, and says 
to him, “We expect you to sell one or 


more of the dealers in our particular 
line in each of these cities and towns, 
and if possible make permanent cus- 


tomers out of those you sell.” 
Sees Them All, 

He makes his first stop at Blooming- 
ton, Ill. He is selling shoes. Does be 
know which of the great number of 
shoe dealers in the city of Bloomington 
can be sold his particular line? He 
does not. How, then, does he proceed? 
He finds out as best he can the stanil- 


ing, credit and general circumstances of 
a number of the dealers and makes a 


mental note that any one 
of them would be a desirable customer 
if he could only land him. He then 
takes his first choice and introduces 
himself, secures an appointment, if pos- 
sible, and, if successful in securing this, 
shows his line. If unable to close with 
this man he goes through the list and 
does his best in each case, He may or 
may not be successful, but in any case 
he moves on to his next stop, repeats 
the same thing in much the same way 
there and in each succeeding place un- 
til he has completed the circuit of cities 
and towns making up his territory. 
Please bear in mind, however, he calls 
on every possible prospect in each large 
place until he finds a man to take his 
line or until he has exhausted every 
possibility. Please bear in mind also 
that his calls are restricted to the 
dealers in his line. 
Best Commodity. 

Before a man is fitted to sell life in- 
surance he must be filled with the idea 
that he is selling the most needed and 
the best commodity on the market. Ub- 
less he can educate himself to believe 


this without any mental reservation 
Whatever he should change his voca- 
tion, The insurance solicitor who be- 


lieves in his business, in the necessity 
of insurance, and that it is one of the 
most dignified, respectable, and 
philanthropic vocations, will 
tate to call upon the lawyer, the banker, 
the preacher, the doctor, the business 


man, the blacksmith, the mechanic, 
and, in short, the man or woman in 
every walk in life who lives in his terri- 
tory. Such a solicitor, if he brings fto 


the work all his faculties, makes it the 
subject of his all-absorbing study, will 
always have plenty of prospects and 
better still, will sell a very large per- 
centage of them. 

sees 


At a recent gathering of 


of fifteen | 


evel | 
| 
not hesi- 





A Definite Phoenix Mutual Life men, 
System Is Manager Welles of Con- | 
Necessary. necticut, spoke of the 


value of a definite sys- 
iem and said that he would have each 
tuun fix a certain goal to work for. 


“When this goal is selected, go after it | 


with system and action, carry this sys 
tem on to its logical conclusion and 
systematize each hour in the day. Sys- 
tematize your work. Systematize your 
manner of eating. Systematize your 
sleeping hours. Systematize your days 
off. Systematize your clothing; a clean 
shave, a good shine, clothes in good 
order, not necessarily expensive, ut 
well brushed; a firm chin and a smile 


on the lips above it with enthusiasm ip | 


your hand-clasp and life in your talk; 
hese things have won more 
tions than you daily dream of. All 
these things are cog wheels in the run 
ning of your engine. Systematize your 
stops. Don’t let your wheels grind or 
your tires skid on the slippery road of 
approach. Start in time to arrive on 
time, and arrive while the passenger Is 
there waiting. It is a poor train that 
stops anywhere and carries no passen 


cers. Know what you are going to say 
and how you are going to say it. Be 
attentive that you may get attention. 
Be interested that you may get 
interest. Be enthusiastic to arouse 
enthusiasm. Close your prospect 
then and. there, because he needs 
you. He needs you because you have 


the finest goods in the world to carry. 
From earliest daylight to darkest night, 
don’t forget that you are carrying these 
goods in a better than standard car; a 
car that will absolutely run to its des 
tination—Success—if you will only 
adopt—System—a definite manner of 


action. ‘Go boldly, go serenely, go 
augustly; who can withstand thee 
then?’” 


Manager Welles spoke of the record 
of seven of his men, to show what re- 
turns could be obtained from system, 
these men having averaged $1.85 for 
each actual working hour. 


applica 








The Mutual Life Insurance Co. of New York 


SOLICITING INSURANCE FOR 


IS ONE OF THE MOST LUCRATIVE OF CALLINGS 
Are you in the business to stay? (Choose a Company good enough 
for you to stay WITH, and strong enough to stay with YOU, dur- 
ing your whole career; 
The oldest Company in America, which began business seventy 
years ago, is bigger, better and stronger now than ever before, and 
will be still bigger, better and stronger seventy years hence; 
Not the Company which YOU must introduce, but the Company 
which introduces YOU wherever you go; 
The Company whose better selling policies earn most for you in the 
way of commissions; , 
The Company which furnishes the insured the largest protection for 
his money. 

FOR TERMS TO PRODUCING AGENTS, ADDRESS 


GEORGE T. DEXTER, 2d Vice-President 
New York, N. Y. 





34 Nassau Street - - ° i 








FEDERAL LIFE 


Insurance in Force - - - . $20,000,000.00 
Capital, Surplus and Reserv - 3,000,000.00 


An enterprising, progressive, 12 year old Life Insurance Company issuing all standard forms 
of term, non-participating, annual and deferred dividend policies. 

Accident and Health Department just being inaugurated. 

Exceptional opportunities for men of ability desiring to form PERMANENT conneetions. 


If interested scares ISAAC MILLER HAMILTON, President 
CHICAGO 











ACCIDENT 
District Agents Wanted 


nA Throughout Pennsylvania h A 


LIFE 


HEALTH 





Address 


Philadelphia Life Insurance Co. 


North-east Cor. Broad and Sansom Streets 
Philadelphia, Penna. 








The Equitable Life 
of lowa 


offers, as helps to selling its policies 
(which are liberal and up to date) 


Moderate Premiums, Highest Interest 
Earnings and Low Mortality 

Experience, resulting in 

LOWEST NET COST 


See Official reports or other publications 


You Wish To Be Paid Well 


for your efforts. Producers receive 
liberal compensation under the 





Direct Agency Contract 
OF THE MANHATIAN LIFE 





A top-notch renewal income a:- 
sured for years to come. 





Several pieces of excellent terri- 
tory, with exclusive rights, open 
for men of character and ability. A history of conservative and Econom- 
ical Management for more than Forty 
Years: Deposit of full reserve to secure 
Policies, ete. 
These are effective helps with intelli- 
gent prospects. 


For particulars address 


THE MANHATTAN LIFE 
INSURANCE COMPANY 
66 BROADWAY NEW YORK 


Separate Territories to Agents 




















LONG CONTRACTS—FAIR TERMS 
IN FACT, AS WELL AS IN NAME 
STATE MUTUAL LIFE INSURANCE COMPANY 
JOHN W. MADDOX, President 
Rome, Georgia 
Offers to good producers some excellent territory in Georgia, Alabama, 


Arkansas and Florida, where the Company is well and favorably known 
and where your success will be measured by your work. 








Uinterested. take’ A, B. UTTER, Agency Manager, roars’ O28 8 
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HIGH COLLECTION STANDARD. 


Getting the Policyhoiders Accustomed 
to Meeting Their Insurance Obliga- 
tions Promptly. 





A standard of 100 per cent. collec- 
tions hag been adopted by The Pruden- 
tial for the present year and how the 
Company hopes to accomplish it is 
told in a recent issue of The Prudential 
Record: 

“As fixed by the Company, the 
standard of collections for 1913 all over 
ihe field is 100 per cent. The im- 
portance of giving ceaseless attention 
o this part of field work cannot be ex- 
aggerated, It is of vital concernment 
to the three great parties interested in 
ur business—the policyholders, the 
field force and the Company. 

“In order to maintain and enjoy the 
protection given them by The Pruden 
tial, policyholders must keep up their 
premium payments. 

“In order that the debits may be 
properly conserved and thereby arrears 
and lapses kept down to the lowest 
possible point, and that field men may 
derive all the benefit that can be de- 
rived from a well-kept debit, the high 
duty rests upon them to persistently 
ake the greatest pains to see that 100 
per cent. of every premium is steadly 
ind regularly collected. To attain this 
consummation devoutly to be wished,’ 
a great and sure way is to ‘Get the 
People to Get. the Habit.’ Paying 
premiums on policies is, like any other 
safe, sound, wise and commendable 
habit, largely a matter of cultivation. 
Cultivate the people on debits to get 
the habit of paying premiums promptly 
ind in advance. 

“The present is a very ideal time to 
start in resolutely and determinedly to 
lo as we have urged—get people to get 
he habit of paying premiums promptly 
and stir agents to do their full duty in 
the premises. 


The gift-giving holidays, with their 
emptations to spend money on un- 
necessaries, are all behind us. Every- 


ody has settled down to business and 
to work. The general condition of trade, 
ommerce, industry and manufactures 
of all kinds is bright, cheering and 
1.ost enccuraging, 

“Now, when we are in the second 
month of the year, when spring and 

immer and autumn are all before us, 
now, is indeed the time of times for the 
field force to push the collections in 
every direction to the standard of 100 
per cent. Get the people accustomed 
to meeting their obligations now; put 
it strongly, vigorously and plainly to 
hem that it is for their own protection 
and benefit to keep their payments 
eguiarly, and there will be little diffi- 
cutly in getting them to see their duty 
rightly as you see it and they will, be- 
yond doubt, act accordingly. 

“In connection with the canvass for 
new business it cannot be said too 
often that the best and surest way to 
make business stay and pay, pay and 
stay, the best way tc forefend and 
cward new business against the evils of 
arrears or lapsing is to strike every 
time for large advance payments, botb 
n Industrial and Ordinary. 

“The chances are ninety-nine out of 
a hundred that the person who pays a 
goodly sum in advance will not for :ny 
wdinary cause allow his contract to 
go into arrears or reacn the fatal lapse 
point. He will be bound to ‘hold fast 
that which is good.’ Push ahead, then. 
everybody, for 100 per cent, collections 
yn business already on the books, and 
on new business strive mightily for 
large advance payments. There lies 
the road to substantial success.” 





H. H. Ward, who made himself 
famous with his advertisements “Talk 
with Ward” and “Come to the Pacific 
with Ward,” now manager of a large 
territory in the Northwest for the 
Pacific Mutual Life, has been elected 
president of the Oregon Life Under- 
writers Association. 


WILL SHE TAKE BOARDERS? 


Rent Rooms, or Both?—Citing One 
Case with a Very Obvious 
Moral. 





About two years ago a New York 
business man had occasion to settle the 
estate of a deceased friend. This 
friend had left an estate valued at about 
$5,000 and life insurance to the amount 
oft $15,000. 


The widow (who, of course, | 


knew no more about the handling of | 


such a sum of money than does your 


wife) proceeded to make her “‘invest- 
ments,” with the result that to-day 
(cnly two years after her husband’s 


death) the money is gone and she has 
found it necessary to rent an apartment, 
ot which she sublets a couple of rooms, 
and is taking boarders in order to keep 
body and soul together! 

In citing this case R. J. Mix, metro- 
politan manager for The Prudential, 
says‘: Now, what do you think of that? 
Isn't that a pitiful story—and it’s a true 
one, too! There are thousands ot 
similar stories that could be told that 
are just as true and just as pitiful! 

“When that man died and left his 
widow $20,000 in tangible assets, he 
thought he was making fine provision 
for her. He probably died with his 
mind at peace, feeling that his widow 
could spend the rest of her days in 
comfort without being compelled to 
struggle for a livelihood, but the usual 
thing happened! When that man was 
living he knew mighty well that his 
wife was not a business woman—he 
would not have dreamed of turning over 
$20,000 cash to her for investment—but 
he would never permit himself to think 
ot that side of it—he closed his eyes 
to what he must have known, if he 
had given the subject the consideration 
it deserved, would probably happen 
te preferred to indulge the fond hope 
that his widow would prove the excep- 


tion! Of course, he meant well, but he 
had no right to leave his property or 
his life insurance in the manner in 


which he did—he had no 
gamble against a one 
probability! 

“Suppose this man, instead of leaving 
$15,000 of ordinary life insurance, had 
left a policy which would have cost him 
scarcely any more money—suppose he 
had left a policy guaranteeing his widow 
an income of $100 a month—would she 
be renting rooms and taking boarders 
to-day? Not unless she happened to 
by infatuated with that particular 
method of entertaining herself! There 
would have been no necessity for her 
seeking employment in order to earn 
her livelihood! 

“If that man could rise out of his 
grave to-day—if he could know what 
has happened and were given the choice 
between $15,000 of old-fashioned insur- 
ance or a policy guaranteeing a monthly 
income of $100, which do you suppose 
he would choose?” 


right to 
hundred to one 





LIFE PREMIUMS TO BE EXEMPT. 


(Continued From Page 2.) 
beneficial to the State and to its in- 
habitants,” said Cochran. “Industrial 
insurance is provided for the poorer 
classes and the more insurance we have 
the further we get from pauperism. The 
State could levy an income tax but it 
believes that two income tax laws would 
be wrong and it wisely prefers to leave 
that subject to the Federal Government. 
The California code of civil procedure, 
section 690, sub-section 18 provides: 

“*All moneys, benefits, privileges or 
immunites accruing or in any manner 
growing out of any life insurance, if 
the annual premiums paid do not exceed 
$500, and if they exceed that sum a 
like exemption shall exist which shall 
bear the same proportion to the moneys, 
benefits, privileges and immunities so 
accruing or growing out of such insur- 
ance that said $500 bears to the whole 
annual premiums paid.’” 
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HOME OFFICE BUILDING 


METROPOLITAN LIFE 


Insurance Company 


(Incorporated by the State of New York) 
(Stock Company) 


Of the People 
The Company By the People 
For the People 


The Daily Average of the Company’s 
Business during 1912 was: 
536 per day in Number of Claims Paid. 


6,765 per day in Number of Policies 


Issued and Revived. 
$1,605,814 per day in 
Issued and Revived. 


New Insurance 


$256,199.67 per day in Payments to 
Policyholders and Addition to Re- 


serve. 


$145,616.61 per day in Increase of 


Assets. 


JOHN R. HEGEMAN, President 








J. G. WALKER, President 
E. D. HAKKIS, Ist Vice-President 
LB. H. WALKER, A 


Home Office - - 
OLDEST - 

Southern Life 

The PIONEER Southern Indu 





The Life Insurance Company of Virginia 


ORGANIZED 1871 
RICHMOND, VIRGINIA 
LARGES!I 


Insu 


Its Policies are clear and definite in their provisions and their values are absolutely 
guaranteed 


Assets..... eee ...December 31, 1012 

Liabilities......... , December 31, 1912 6,002,626.35 
Capital and Surplus December 31, 1912 1.478,002.19 
Insuranee in Force December 31, 1012 &5,0453,852.00 


Total Payments to Policyholders since Organization 


W. L. T. ROGERSON, 2nd Vice-President 
A. S. HURT, Secretary 


assistant Secretary 


- STRONGEST 
nee Company 
strial Life Insurance Company 





$8,470,628.54 


12,086,*13.35 











THE POLICY OF 50 YEARS AGO. 


Its Restrictions Look Queer Now, but 
They Show the Wonderful Liberal- 
ity of To-Day. 

General Stewart L. Woodford, lawyer, 
died suddenly of 
in New York 
City the other day He had a $6,000 
York Life, taken in 


anual premium, $145.80. 


soldier and diplomat, 


heart disease at his home in 


policy in The New 
1866 at age 351, 
In August, 1897, he received permission 


from the Company to make a business 


trip “into the southern part of the 
United States, in consideration of the 
extra premium of 1 per cent.—60—to 


be paid in advance in addition to the 
premium named in the policy,” pro- 
vided, think of it, provided he returned 
prior to October 1, 1879! This was the 
practice in all compantes of that day. 
The annual premium now on the same 
sort of policy at age 31 would be 
$150.30, a trifling 75 cents a thousand 
over what the insured paid 46 years 


ago, but when you consider the 
greater number of privileges and the 


highly liberalized values in cash and 
otherwise of our policies to-day, the 
fact is that the cost of life insurance 
has gone down, while the cost of prac- 
tically all other commodities has in- 
creased tremendously. As the New 
York Life points out, he who takes a 
policy with you to-day gets a better and 
cheaper contract than his grandfather 
could have secured, No doubt of it. 
In these days of expensive living, this 
is a pretty good argument to yse. 


Marshall Diggs, former Senator, has 
resigned the presidency of the Califor- 
nia State Life, and A. G. Folger, vice- 
president of the Peoples Savings Bank 
of Sacramento, has been chosen as his 
successor, 


HAS TWENTY-FIFTH ANNIVERSARY 


Western and Southern Life Holds En- 


thusiastic Convention at Home 
Office in Cincinnati. 
The Western and Southern Life, of 


celebrated its twenty-fifth 
with a large and enthusias 
home office and field 
company’s ‘home office last 
week. This was the first general con- 
vention of the company’s representa- 
tives that has been held, and it proved 
beneficial results in en- 
gendering increased enthusiasm by 
the company’s staff 

The meetings which lasted 
days were held at the Hotel 
President W. J. Williams delivered a 
most interesting address, showing the 
excellent records achieved by the varit- 
ous districts The company now has 
assets of $6,695,921, which is a gain of 


anniversary 
ic gathering of 


men at the 


to have most 


several 
Havlin. 


about half a million, and it has a sur 
plus of $274,340, a gain of two hun 
dred thousand. Its insurance in force 


$61,484,358, It gained ap- 
one-half millions 


amounts to 
proximately five and 
in insurance. 


Granam Weils, of Wells & Hilleman, 
Pittsburgh, conceived the idea that the 
efficiency of every agent could be in- 
creased if each man could get from all 
the others the strongest selling or ser- 
vice talks and points used in their vari- 


ous transactions, and a vote of the 
Agents’ Association was taken on the 
question. Many vital subjects were 


touched on and the discussion brought 
out all the power back of the agency. 
The plan was a complete success. 





The Southern States Life of Atlanta, 
had offered to its agents six prizes in 
the form of six trips to the inaugura- 
tion at Washington on March 4, 
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THE ARSON AGITATION. 
f will 


long memories 


significance in the 


Those who have 
probably see some 
recent outbreak on the subject of arson. 
Fire Commissioner Johnson of New 
York, created a sensation that got news- 
paper space all over the and 
the fact that he blamed the fire insur- 


country 


ance companies for the conditions 
that he found was a mere incident. 
“Collier’s” in its present series of arti- 


cles on arson, promises that they will 
out Johnson Jonnson, both in respect to 
exaggerated stntement and the amount 
ot baseless blame heaped upon the com- 
panies. underwriters may take 
these outbreaks with mixed sentiments 
of amusement and contempt; they war- 
rant both. But the ones with long meim- 
eries will probably recall that magazine 
and newspaper outbreaks are the pre 


Some 


cursors of action. They do not originate. 
They are quick to sense a rising tide of 
public opinion, or to interpret a tend- 
The outbreak on arson means 
that some action will be taken to rem- 
every one knows 
their 


ency. 


edy the conditions that 
exists, play 
part now by showing that they do not 
“goat” for the latest 
suggesting a 
more any- 
drastic’”and {fill- 


The companies can 


propose to be the 

sensation. By 
they can do 
7 


thing else to 


quickly 
remedy than 


prevent 





considered legislation. 











OHIO RAMPANT. 

The Ohio |+gislature has passed a 
law which legislate out of the State 
companies writing employers liability 
or workmen’s compensation insurance. 
This action was taken in spite of the 
protests of the employers of the State. 
The law does not even remotely reflect 


the desires or meet the intentions of 


the people of Ohio. 
The measure was conceived and put 
through with the influence of the pres- 


ent State Liability Board of Awards. 





From its inception, this board adopt- 
ed the ost agressive methods to in- 
dic bh I er f the Stat to 

I d ther ective la 
and it openly fought the liability insur- 
ance companies, publishing a paper for 


the proclaimed purpose of diverting 
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this business from the companies that 
paid taxes to do business there. It 
never seemed to occur to the State 
board that as holders of public office, 
on the peoples’ payroll, they were not 
expected to put out of business any 
group of its citizens. They did this, 
however, in the most open and blatant 


manner. And the people stand for it! 





TAXING INSURANCE 


The reported attitude of President 
Woodrow Wilson, who it is said, is in 
favor of exempting from any Federal 
income tax sums up to $500 paid as pre- 
miums on life, health and accident in- 
surance, is one of those rare recogni- 
tions of the fundamental principles of 
insurance. These forms of insurance 
are a direct benefit to the State, 
although this phase of the business is 
almost never considered by legislators 
and the insurance business is today the 
most overtaxed in the country. 


PREMIUMS. 





COMMISSIONER IS IMPEACHED. 


Also Indicted by Grand Jury—Said to 
Ha®e Accepted Fee for Waiving 


Lega: Formalities. 
Dispatches from Oklahoma City, 
Okla., state that Insurance Commis- 
sioner Perry A. Ballard has been im- 


peached by the Oklahoma House of 
Representatives and indicted by the 
Grand Jury on the charge of accepting 
a bribe. 

According to the report, it is charged 
3allard, in consideration of $200, waived 
the usual legai formalities in issuing a 
permit to an Oklahoma life insurance 
company to transact business. He was 
released under bond of $1,000. 





MADERO INSURED HERE. 





Mexico’s Late President Had $25,000 
with New York Life and Balance 
with Mutual Life. 


Francisco Il. Madero the late president 
of Mexico, was insured in the New 
York Life for $25,000 and he also car- 
ried insurance in the Mutual Life for 
$13,000. His widow is the beneficiary. 
Vice-president Suarez also had a $5,000 
policy in the New York Life. It is 
understood that former President 
Madero’s brother Gustavo who also met 
death in the present uprising, at one 
time held a large endowment policy in 
the Germania Life, but the Company 
cancelled this owing to his part in the 
previous revolution, 





Regulates Rating Bureaus. 


A law has been passed in West Vir- 
ginia regulating fire insurance rating 
bureaus. Such organizations under the 
statute are piaced under the super- 
vision of the State insurance depart- 
ment, and are to be examined at regu- 
lar periods. The measure has no par- 
ticularly objectionable features, and it 
is not expected that the inspection 
bureau operating in that territory will 
find difficulty under its provisions. 





Commissioners Meet in Oklahoma. 


The National Convention of Insurance 
Commissioners will hold a special meet- 
ing at Oklahoma City, Okla., on April 
8th at the Lee-Huckins hotel. 





A briiliant, scintillating speaker ad- 
dressing a church gathering in New- 
ark, the other evening, protested 
gainst the cost of workmen’s compen- 
tion in New Jersey being saddled on 
ne consemers and vociferously pro- 
laimed that the compensation shoulé 
be raised by taxation The which, of 
cours?, means that the compensation 
would come out of the clear ether. 


STATE INSURANCE FALLACY 


W. H. HOTCHKISS DISCUSSES IT. 


Shows in Article in Outlook, That Sup- 
posed Benefits are Imaginary 
Danger in Experiment. 


In an able article in The Outlook, 
former Superintendent of Insurance 
William H. Hotchkiss, discusses the 
present tendency toward State insur- 
ance, and reviewing the experience of 
other countries that have tried the ex- 
periment, he shows that the supposed 
benefits to be derived are wholly imag- 
inary and that the public can be better 
served by the companies that have 
made a specialty of this highly special- 


ized business. Mr. Hotchkiss says in 
part: 
“The present demand for State in- 


surance in this country rests, rather, 
not on economic theory, but on two very 
patent facts: the private insurance com- 
panies are unpopular; their rates are 
believed to be too high. 

“As to the first, they are corporations 

which, in the public mind, is enough. 
But, more, some insurance corporations 
have been brought to book for finan- 
cial transactions publicly condemned; 
while some others, in their callow 
years, were, speaking mildly, rather ex- 
acting in settling claims; and still others 
are now being grilled as accessory to 
the ‘arson trust. Which being noted, 
the plain fact is that—with exceptions 
which prove the rule aside—the private 
insurance companies of the country are 
well managed, honest in relations with 
policyholders and the public, and abso- 
lutely dependable in a financial sense. 
I speak from the view-point of State 
supervision when I say that the people 
of our States would gain mighty little 
in dependability of insurance if the 
State plan should supersede the private 
plan; they would be pretty sure to lose 
much in efficiency and square dealing. 
Government with us is still political, 
not social. 

“But the rates! 
erally speaking, is too high. 


Yes, the cost, gen- 
The pre- 


miums we pay go for (1) losses and 
reserves, (2) expense, and (3) profits 


If the State is to do this business, no 
saving can be made on losses and re- 
serves; rather the reverse. Perhaps, 
nay, probably, the State could save on 
‘expense;’ and, the government being 
the stockholder, nothing would be need- 
ed for ‘profits. The prospect is, there- 
fore, tempting, where in life insurance, 
the expense or loading is, say, 10 per 
cent. on non-participating insurance and 
30 per cent. on participating (a fair 
part of the latter, however, coming back 
in ‘dividends’): in fire insurance, say, 
1) per cent., and in accident—particu- 
larly work accident—from 55 per cent. 
to 50 per cent. 

“But how have the ‘State insurance’ 
nations and S‘ates fared in seeking to 
eliminate the ‘expense’ of insurance? 
Much the larger part of the expense 
factor goes in commissions to soliciting 
and collecting agents. Yet no State in- 
surance plan has succeeded without 
having agents.” 

Mr. Hotchkiss then cites 
of other countres to eliminate 
without success. He continues: 

“It may be, therefore, granted that 
there would be a saving in premium 
cost—for a time at least—if the State 


the efforts 
agents 


should take over this business of in- 
surance; perhaps if, through a State 
office, it became but the manager at 


large. 3ut at what a cost would this 
saving be made! Insurance is not bread 
or book, but a highly specialized service, 
founded on technical deductions from 
various probabilities. Life insurance 
deals with one certainty—death—and 
its laws of average is, therefore, sure: 
that, however, is but the beginning of 
its prqblems. Fire insurance has been 
called a great gamble; the San Fran- 
cisco conflagration shows why. The 
Triangle fire indicates the catastrophe 
risk of workmen’s compensaton. With 
(Continued on Page 15.) 
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When the plans of the Grover Cleve- 
land Birthplace Memorial Association are 
carried out and the old Cleveland home 
at Caldwell, N. J., has been purchased 
and properly preserved as a memorial 
to the former President Cleveland, 
much of the credit will be due three 
proniinent life insurance men. They 
are, Judge W. A. Day, president of the 
Equitable Life; Thomas H. Buckner, 
vice-president of the New York Life, 
and Robert Lynn Cox, general counsel 
of the Association of Life Insurance 
Presidents. The Cleveland memorial 
association was incorporated last week 
with the following officers and execu- 
tive committee: President, John H. 
Finley, president of the College of the 
City of New York; vice-president, Judg: 
W. A. Day, president of the Equitabl 
Life Assurance’ Society; treasurer, 
Thomas H. Buckner, vice-president ot 
the New York Life Insurance Company; 
secretary, William H. Van Wart, otf 
Caldwell; executive committee, Messrs. 
Finley, Day, Buckner, Van Wart, Cleve- 
land H. Dodge, Oscar S. Strauss, former 
Minister of Turkey, and ‘Robert Lynn 
Cox, Montclair. A fund of $18,000 has 
already been raised to purchase the old 
Cleveland home and a contract for the 
transfer of the title will be consum- 
mated at the celebration on March 18, 
which will mark the next anniversary 
oi Mr. Cleveland’s birth. 





The wonderful advance that has been 
made in the insurance business, with- 
in the memory of the present genera- 
tion, is strikingly emphasized in the 
death last week of William Barnes, Sr., 
New York’s first superintendent of in- 
surance. It was a _ very - remarkable 
period that Mr. Barnes looked back on. 
'n 1860 he was appointed to the office 
of superintendent of insurance and he 
served in that capacity until 1870. He 
practically organized the department 
and made its first report, a piece of in- 
surance literature that in these times 
has come to be of immense importance 
to the business. The reports on the 
operation of insurance companies were 
previously issued by the State comp- 
troller. Mr, Barnes was 89 years old 
and was many years prominent in 
State and National politics. He was 
a lawyer by profession and acted as 
special counsel for the banking depart- 
ment as well as serving as_ special 
commissioner in examining insurance 
companies. He was a delegate to the 
National Republican Conventions for 
many years and was one of the or- 
ganizers of the party in 1854. William 
Barnes, Jr.. the New York political 
leader, of Albany and Thurlow Weed 
Barnes are his sons, 





One of the most remarkable agencies 


in the country is that of the North- 
western Mutual Life, located in its 
home city of Milwaukee. Harry S. 


Fuller, general agent in charge of this 
district, reported to the company in 
1912 new business amounting to $4,356,- 
400, with premiums paid thereon of 
$135,527.31. Compared with 1911, these 
figures show a million dollar gain. The 
personnel of the agency is also notable. 
The reported new business of the fol- 
lowing ten members of the agency for 
the year amounted to $2,700,000: Dr. 
C. E. Albright, P, J. Nolan, J. A. Halsey, 
R. G. Morey, John M. Behling, James 
H, Derse, Henry M. Heberlein, Henry 
F. Fehlandt, L. K. Sands and W. K. 
Murphy, With one or two exceptions, 
each of the following additional mem- 
bers of the agency wrote over $100,000: 
A. B. Bohan, Albert C. Olson, Joseph 
W. Briggs, A. J. Brielmaier, J. Marshall 
Day, William H. Mahar, Russell W. 
Fish, J. C, McDougall, Paul H. Kremer, 
Elias Aarons, H. O. Hewitt, Fred 
Worthington, L. M. Kelley, C, G. Schick, 
H. W. Kauffung and Myles 8S. Kelly. 
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FIRE INSURANCE DEPARTMENT | 











WISCONSIN'S SWEEPING STAND 





4 FOR COMPULSORY CO-OPERATION. 
: Would Limit Commissions, Control 
; Rates and Treat Business as Fund 


of Policyholders. 


Madison, Wis., March 6. (Special) 
The report of the Wisconsin Legis- 


ive Fire Insurance Investigating 
Committee was filed with the governor 














Policyholders to be preferred claim 
ants for unearned premiums. 

Policies of unauthorized 
companies to be void. 

Company to have hut one agent with- 
in the same territory. 

Agents to be qualified. 

New agents to be examined by board 
through civil service commission. 

Agent to cancel policy on 
payment of premium within 
days, 

Agents to pay monthly balances with- 


insurance 


non- 
forty-five 
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Owner to make report of fire to fire 
chief. 

Fire Department dues to be paid only 
where fire marshal certifies inspections 
have been made. 

Manufacture and sale of matches to 
be regulated. 

Fire marshal and oil inspection work 
to be consolidated with insurance de- 
partment. 

Attorney General to prosecute arson 
cases, 

State departments to 
inspections, etc. 

Legislative committee to investigate 
a State building code and a city plan 
law. 


co-operate ip 
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FORCING ANNEX ISSUE 
(Continued From Page 1.) 
Writers’ Agencies (unincorporated) con 
posed of one or more Co unis main 
taining a separate genet field and 
office force independent nd distinct 


from the general field and office fores 
of the Company or Compan compr 
ing such organization, when the juds 
ment of the Executive Committee such 
organization does ! 
limited agency representation provided 
for in the April 1897 Agreement 
Amended April 1911, may be recognize 
as a separate Company 


not circumvent the 











a day. Its recommendations are most .-~ days. et 1a Salaries and expenses in insurance The Executive Committee actins = 
4 volutionary and cover the whole field vompanies to report commisions paid. department. the Associat on n iccordance wi 
9 insurance transactions It would Commissions to new agents to be i — Article No. 19 of the Agreement of Apr 
3 : eatin dace Nai itis dain .;. limited. : 1897, Amended April, 1911 ‘ ‘ 
4 ike the companies directly responsi- rn P Te ‘ ‘Mr "hi : - i 
. , ’ . ‘ — } eite } E q 7 Chi- . . 
2 I for the rates, taking the rate-mak- Commissions to old agents to be The Marqu : National Fire, of Ch that Article No. 6 of the Agree nt b 
4 ates, taking ‘ — scoteeiin Gueend cago, is being organized to have a cap- ,~ eted literalls m2 : 
3 & power from local boards. Agents ®'adually reduced. ital of $1,000,000 and surplus of the ‘"terpreted literally and 
: uld have ‘fy it ainieeiies ’ No commission on part of premium : ’ , . Ae ‘that each local cor I ill 
3 yuld have to qualify, new agents be same amount About $300,000 of stock 
mined, and no company could [0r rate above 1 per cent. 1 Iready been sold. mitted to Rave not excecding ene bra: 
: ’ 7 , pees : : as ¢ ag 4 22 3 : P 
"i ve more than one agent in the same Adjusters to be licensed and to re- as a “i of ie _ : office or policy writing ager : 1 th 
ritory. New agents commissions are Port all adjustments, The William H. Kenzel Co. of New each company shall be pe 
ed to 20 per cent. and commissions Periodical inspections to be made to York, has been appointed metropolitan faye not exceeding a t { 
old agents would have to be reduced ‘te chief. managers of the Commerce, of Albany. wy;iting agencies’ be cot ied 
five years to that seale. Contingent that where one Oo! 
i commissions could be paid Adjusters ‘te an Underwriter ABeNncy 
uld be licensed and companies re Panes be entitled 
red to pay. interest from time of re ms pency ane 
ving proof of lo Agen ) 
_ agence tl ! 
5 ihe report treats the fire insurance ! t 
4 iness as the management of a com ; 
m fund, raised from the premiums of 
1 7 le 
i cyholders for the payment of losses. In ord A 
, recommendations mark a _ radical of the Agi 
arture from the underlying prin to af tC thei 
of past and existing legislation on this ba tl ' . 
3 ¢ propos d to abandon the anti voted to put the I 
ist attempts at enforced competi s of Ju 19 
i and to substitute compulsory co Trusting tha 
; tion among the companies in an he justic of h 
pt to secure an equal distribu the Executive Cor 
Suppo! In this 
‘ he committee, of which Senator equality in the ag 
g orge R. Scott was chairman, has tl city 
4 1 at work for more than a year It Actic Oo ! | 
j d hearings in half a dozen cities in ( \ 
’ ling Chicago and looked into every $ 
of the bus having many — = ced 
ninent undet ‘iters among ite wi 
) inent Inderwrite among tits wil a Kelsey Western Man ager 
brief summary of the recommenda- Preston T. Kels¢ who has been as 
s of the committee follows: Atco eta am We we 
we to | mad lir hazard Sistant manag I We ! 
tates to be made according to hazard. ; I 
artment of the Sur O 
nscretionary and unreasonable rates ae 
. chien  e of London, ha I 
pronibdited, ger succeedirz Horat NX 
. ° . . se » t Ulli, i s* 
: panies to be required to fix rates hi I 
: ‘ . assumes his € a 
16 one or more inspection Dureaus Stat nana 
Rates to be made upon schedules et re 
tates to be charged as fixed jremen on Ap ; 
ta I na é brother of H. N Ke 
escriptions to be uniform. : ; 
slianks to be uniform — — 
yaily report es tomped hy Underwriters Lon 
au greatly disturbed over 
tates and charges to be reviewable of Januar hich it is expect 
ore commissioner of insurance o1 reach $10,000,000, 01 
i ial commission. the sum reported for 
: Old rates to be maximum rates unti ee ee oe wee a 
rates are established. sidered an unprofitable ot 
Agreements between companies legal increased ra ae mers 
1 when beneficial and open to the hients is going the ro 
iblie . asserting that protectir 
‘ Interest to be paid from notice and ROGER F. MURRAY, of Plainfield, be taken els : bs , 
3 oof of loss, President, New Jersey Association of Local Fire Insurance Agents. business 
San Francisco Losses 
| Amounting to $4,522,905.00 Over $130,000,000.00 
3 paid PROMPTLY IN CASH 


WITHOUT DISCOUNT, from 
funds largely supplied by head 


office in Liverpool 





a 





Surplus, ~~ e 
Losses Paid by Chicago Fire, 1871 
Losses Paid by Boston Fire, 1872 
Losses Paid by Baltimore Fire, 1904 














: U, S. Gash Assets, Dec, 31, 1912 $13,739,218.97 
4,015,972.92 
3,239,491.00 
1,427,290.00 
1,051,543.00 






















surance Zo. 


Losses 





CIMICED 


HENRY W. EATON, MANAGER 


G. W. HOYT, DEPUTY MANAGER 


New YORK OFFICE 


Paid in the United States 


J. B. KREMER, ASST. DEPUTY MANAGER 


T. A. WEED, AGENCY SUPERINTENDENT 


80 William St. 
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MoMA TER EXPLAINS 


REGARDING STATUS OF S. 


’ 
E. A, U. 
South Carolina Commissioner Says He 
Doesn’t Want to Interfere with 
Course of Business. 

The surprise of the underwriting | 
fraternity at the action of Insurance) 
Commissioner McMaster of South Caro- 
lina, reported last week, when he an- 
nounced that he would refuse to renew 
the licenses of all companies members 
of the South Eastern Underwriters’ As- | 
sociation, has been somewhat modified 
by a later letter of explanation trom 
Commissioner McMaster, in which he 
says that there evidently was some mis- 
apprehension in regard to his stand on 
the matter. He explains that he mere 

anted a competent adjudication of the 








atus of the S. E. U. A. He says that, 
due to preconceived opinions on thé 
subject he recommends that the com- 
panies secure an injunction and have] 
the question settled by the courts. | 
Commissioner MecMaster’s statement 
ava: 
“From letters received from several 
mpanies, members of the South East- 
ern Underwriters Association, I el 
that there is a misapprehension of m) 
purpose toward this association 
Without going into details and giving 
he reasons why, as indicated in my 
letten of February 11, | am cided! 
of the opinion that the S. E, U. A. 
enstitutes a trust nd, ir on re- 
ects at least maintains excessive and 
unreasonable rates 
“With such pre-conceptior I did not 
e] that I could ssume an impartial 
position to decide this matter Ther 
fore, | suggested that the matter b 
tested in impartial tribuna 
here companies and the In- 
rane ioner could mal i 
owing stec i ethod o 
procedur decli o license he 
mpan ere members of the 
S E l ! mandamus be issued 
ain I and Ltte ) 1 
( cour I sal i he man- 
mu 1 an injun m would 
Oo Sue restralnin ron n 
rin vith I com] i or their 
, in tl conti heir busi- 
ness, per le «de ( of the court. } 
I h would l | had me 
ground or bel it he associa 
on co! itec ad intained 
essi I 1 ‘ s, then 
een th olnpanie i he cou 
cid I ivor ot! on ntion, en 
t sociation would dissolved, o1 
ytther modus vivendi provide 
| hav Oo puri or il nti to 
itt the oO ri ( rs oO 
I - id the method eeested 
I l no dvisabl | lad] 
cor Ir ich method il rmin 
t i I nd not cat onvel nee 


to anyon 


COLUMBIAN WNATIONAL’S PROGRES 





Rapidly Getting Ready for Business 
Since Edwin Bliven’s Appointment 
as Managing Underwriter. 


THE EASTERN UNDERWRITER 











United Firemen’s 


Insurance Company 
OF PHILADELPHIA, PENNA. 
ROBERT B. BEATH LOUIS S. AMONSON 





President Vice-President 
JANUARY Ist, 1913 
CAPITAL : : : $400,000.00 
ASSETS : : : 1,801,645.56 
NET SURPLUS : : 187,733.27 








ASSETS 


ee Cee CUI on 55 ns cin ohn net s> ade renevesbeabdvabenheaas $81,500.00 
183,820.00 
272,119.50 
1,096,770.00 
BO, 800.00 


Mortgages (first liens) 


NED CII, sac5d0 avis nica ys0eusiess Ss icmnatenseieessobckeh iseneeenesartes 


Railroad and other Bonds aud Stocks 


Loans on Collateral : ceewee 
Cash in Banks and Offic e 
Net Premiums in Course of Collec tion .... 





Intere t and Rents due and accrued and other items 





21 992.9! 








$1,801,645.56 

LIABILITIES 
$39,822.64 
1,161,714.18 


em TE TOE 5 5 in ak. iid ohne beaches ln cans t0ka at ebEe ne aeueswkivencs 


Reserve for Temporary wad Paroebe Se INE wicacacadnenaxeasas 
Reserve for Taxes and all other Charges 





“$1, 213,912.29 
$400,000.00 


pe CEL. 05s Cn en cadovubddddnatss avenenees acipibeebintsapcdlanecneeban 
NET SURPLUS Sdemadeaa epnektns Chdwsveewaeed seedornecseuess 





$1,801,645.56 


Surplus to Policy Holders, $587,733.27 








WM. G. WHILDEN, President 


New Jersey Fire Ins. Co. 


NEWARK, N. J. 
Paid In Cash Capital r 


Being Increased to ‘ ‘ 
Net Surplus Over . . . 


GEO. E. LYON, Secretary 


$ 900,000.00 
1,000,000.00 
500,000.00 





Fire, Tornado, Lightning & Automobile Insurance 
AGENTS WANTED 








SURPLUS LINES 


GUARANTEED UNDERWRITERS—LONDON LLOYDS 
Licensed in Iilinois 
Capacity, $100,000 Single Risk 
Immediate Binders 
10 per cent Commission to Brokers 


MARSH & McLENNAN 


INSURANCE EXCHANGE 
CHICAGO, ILL. 


New York Chicago Minneapolis Duluth 








The 1 Co | Nati Fire o 
Detro ik g I | re ¢ 
tl p lent f Edwi Bl n of 
Ch » a manag underw n¢ 
he con I is now epared to ¢ 
b es It he $ { iid ca ] 
vith an ! ) 

The companys oper: is ill at first 
be confined to Michigan, Ohio, Indiana 
Illinois and Pennsylvania John: G 
Ewing is president of the company, P. 
J. Brady is vice-president, and M. W. 
Welsh, secretary Mr. Bliven is well 
known in the West as a field man and 
comes of a family prominent in insur 

rhe ¢ ervation & United Owners 


Fire Insurance Co., is being organized 








THE ee FIRE INSURANCE COMPANY —ae BY THE 
ATE OF NEW JERSEY (Chartered 181") 


NEWARK FIRE INSURANCE CO. 


NEWARK, N. J. 


STATEMENT JANUARY 1, 1913 


IR 25. 25ers xt Bhan ong eee Knee ..$1,918,742.17 
EE n ne aaa 500,000.00 
SURPLUS TO POLICYHOLDERS.......... $1,228,824.81 


Responsible Agents wanted in Cities and Towns where 
Company is not now represented 


EDGAR J. HAYNES, Jr., Pres. |©THOMAS L. FARQUHAR, Secy. 








in Springfield, Ill 





March 6, 1913. 


| DEMAND $500, 060 DAMAGES 


RESULT OF WASHINGTON PROBE. 








Commercial Fire and First National 
Allege Malicious Conspiracy—One 
Report Exonerates Companies. 





Following the completion of the in- 
vestigation of the Commercial Fire and 
the First National Fire of Washington, 
D C., in which the charges against the 
companies were not sustained, suits 
have been instituted by them against 
three persons who figured prominently 
in connection with the investigation. 
The two companies each ask $250,000 
damages from Edward J. Stelwagen, 
president of the Union Trust Co.; 
William V. Judson, a commissioner ot 
the District of Columbia, and Congress- 
man William C. Redfield, a member of 
the house investigating committee, 

It is alleged that the defendants have 
unlawfully, wickedly and maliciously 
conspired by false statements made 
officially, to injure them. 

In his report on the investigation, 
Hon. Ben Johnson, chairman of the 
investigating committee, enumeratieu 
the points on which the two companies 
and Tuttle, Wightman & Dudley, the 
managing underwriters, were criticized, 
and he came to the conclusion that 
the charges were unfounded. Congress- 
man Henry George, Jr., another mem- 
ber of the committee also signed this 
report. At the outset the report says 

Report Exonerates Companies. 

“The chairman of the committee, 

upon the opening of the investigation, 


after having had an expression from 
the committee upon the subject, stated 
in substance that the three maim 


questions to be inquired into were: 
“First—The official conduct of the 
Superintendent of Insurance. 
“Second—Whether or not the South- 
ern building had been overvalued when 
it became an asset of the insurance 
companies. 
“Third—The financial 
the two insurance 


condition ol 
companies.” 

After making a complete summary of 
the facts brought out in the testimony, 
the report says in its conclusion: 
“The final findings of the 
signed are as follows: 

“First. That there can be no serious 
criticism of the official conduct of the 
Superintendent of Insurance, Mr. Ing- 
hem; 


under- 


“Second. That the valuation of two 
million dollars placed upon the South- 
ern building property by the appraisers 
selected by Mr. Ingham has been fully 
vindicated; 

“Third. That the financial condition 
of each of the companies is solvent 
beyond all sort of question, and has 
never been otherwise.” 

How Investigation Started. 
Concerning the starting of the in- 
vestigation, the report tells how Edward 
J. Stelwagen, president of the Union 
Trust Co., went to see Col. Judson, and 
continues: 

“The principal feature of this matter 
discussed by them was the then re- 
cently appraised value of the Southern 
building which had, but a short time 
before, been purchased by the two in- 
surance companies in question. 

“Again it became a significant feature 
that Mr. Bell [president American Se- 
curity & Trust Co.], Mr. Stelwagen, 
and the presidents of two other finan- 
cial institutions located near by, be- 
came not only much concerned, but 
really excited because the Southern 
building had been appraised at two mil- 
lion dollars. The property of each of 
these four financial institutions stands 
very near-by the Southern building, 
and was assessed for what we believe 
to be a very low figure, and was re- 
ported in their assets to the Comp- 





(Continued on page 13.) 
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March 6, 1913. 











AMONG THE SPECIALS 

















Another Big Line for Logue Agency. 


Control of the extensive Chicago 
Heights plant of the Chicago Pneu- 
matic Tool Company has been secured 
by the enterprising firm of C. M. Logue 


& Brother, Pittsburgh. The risk will 
be equipped with automatic sprinklers, 
and other fire prevention appliances. 





White Goes With Prussian National. 


Edward White, formerly with the Ger- 
mania in Pennsylvania and previously 
traveling New York for the Traders of 
Chicago, has been appointed special 
agent of the Prussian National cover- 
ing the states of Pennsylvania, Mary- 
land, Delaware and the District of Co- 
lumbia. 





Prominent Easton Agent Dies. 
Henry McKeen, 


Easton, Pa., died last week. 





W. E. Jones of Columbus, State agent 
of the Security of Connecticut, in Ohio, 
West Virginia, Kentucky and Tennes- 
see has been made superintendent of 


agents at the home office of the com- | 


pany. 

C. R. Barber of Chicago, until recently 
special agent of the Western of Pitts- 
burgh, will travel the Middle West field 
as special agent of the new Columbian 
National Fire of Detroit. 

Walter F. Knott has been made State 
agent for the First National Fire, the 
Commercial Fire and the National Com- 
mercial Underwriters, ail of Washing- 
ton, D. C., covering Illinois, Michigan 
and Missouri. 

George M. Winwood has retired as 
Ohio State agent of the Phoenix of 
Hartford after forty years service. R. 
W. Grim who thas been his assistant, 
succeeds Mr, Winwood. 

M. A. Hassenflu of Oklahoma City has 
been made special agent of the Fidelity- 
Phenix under Sittate agent A. C. Robert- 
son. Mr. Hassenflu was formerly a local 
agent. 

Carl B. Richardson of Denison, Iowa, 
will act as special agent for the Frank- 
lin of Philadelphiz in Iowa, Nebraska 
and South Dakota He is connected 
with Richardson Bros., local agents at 
Denison. 

Charles G. Beadell of Minneapolis has 
been made special agent for the Dela- 
ware Underwriters covering Minnesota, 
Wisconsin and Northern Illinois. Mr 
Beadell was formerly in the field for 
the Fidelity-Phenix and the Newark 
Fire. 

Robert Wechselberg, special agent for 
the Milwaukee Mechanics in lowa and 


Nebraska, has been transferred to Indi- | 


ana, Michigan and Ohio succeeding 
Frank Fassold with headquarters at 
Minneapolis. 

Charles G. Beadell of Minneapolis, 
recently special agent of the Newark 
Fire, has, been appointed State agent 
for the Delaware Underwriters, cover- 
ing Minnesota and Wisconsin. 





State Rating Up in Indiana. 


Provision for a state rating board of 
three members is contained in a bil! 
now pending in the Indiana legislature. 
It is reported that the manufacturing 
and mercantile interests of the State 
are endorsing the measure for the pur- 
pose of securing a regulation of fire in- 
surance rates. The measure provides 
for $15,000.00 annual expenses for the 
board, to be collected from the fire in- 
surance companies in proportion to the 
premiums received in the State. Fire 
insurance companies are presumed un- 
der the bill to assent to its terms on 
securing license to do business in the 
State. 


Sr., head of the , 
agency of Henry McKeen & Son, at | 





DEMAND $500,000 DAMAGES. 


(Continued From Page 12.) 


troller of the 
higher figure. 

“The testimony discloses that Com- 
missioner Judson, just as soon as Mr. 
Stelwagen had seen him; became the 
active agent of the four financial insti- 
tutions just referred to, to have the 
valuation of the Southern building 
kept down at as low a figure as pos- 
sible; for the purpose, as we believe, 
that near-by property might not be 
raised for taxable purposes. 

Building Worth Over $2,000,000. 

“Some testimony was taken for the 
purpose of determining the value of the 
Southern building according to its 
earning capacity. It was beyond ques- 
tion established that the property was 
worth $2,500,000 upon that basis. It 
was shown that the buildings in which 
one or more of the criticizing financial 
institutions are housed have consider- 











Currency at a much 




















Capital Stock . 
Liabilities - - 
Special Reserve Fund 
Net Sur; lus - 


Toval Assets 


Cc, E. Sheldon, V. Pres’t. 





FIRE & TORNADO INSURANCE 


American of Newark 


Chartered in 184€ 


\’. L. Hoadley, President 


F. Hoadley, Asst, Sec’y. 


$1.000,000.00 
5,431,072.05 
300,000.00 
3,135 102.52 





$9,866,174.57 


C. W. Bailey, Seo’s. 





























FRED. J. C9X, of Perth Amboy, 
Secretary-Treasurer, New Jersey Assoc ation of Loca! Fire Insurance 
Agents. 








able less earning capacity than has the 
Southern building. 

“All of the testimony introduced upon 
the subject shows that the appraisers 
were duly and regularly appointed, 
without fraud or corrupt motives in 
such appointment, and that they were 
competent and honest and discharged 
their duties impartially, and free from 
selfish interest; and the testimony 
further shows beyond question that 
this property is worth $2,000,000. We, 
therefore, see no reason whatever for 
disturbing the appraisement made by 
these men.” 


Stock-Selling Plan. 


Concerning the operations of Tuttle, 
Wightman & Dudley, the report says: 

“The increased capital stock and sur 
plus of the Commercial was. sold 
throughout the country by agents, who 
were paid commissions. Tuttle, Wighi- 
man & Dudley were the principal agents 


in the distribution of the capital stock 
and surplus, and they had numerous 
sub-agents throughout the country It 
appears that from this ntire trans- 
action Tuttle, Wightman & Dudley real- 
ized a profit of about $6,000. If equally 
divided among the three, each received 
something like $2,000. For the work 
done they were poorly compensated 
“When they came, long afterward, to 
assist in the organization of the First 
National Fire Insurance Company their 
former experience with the Commercial 
brought them to realize that the plan 
under which the Commercial was organ- 
ized must be departed from. In other 
words, they found that the commissions 
paid to the sub-agents scattered over 
the country had eaten up the profits to 
such an extent that they themselves 
were left with but little, about one per 
cent. They finally adopted the plan of 
selling the stock through the mail. 
(Continued on Page 14.) 








GERMANIA 


FIRE INSURANCE COMPANY 
NEW YORK 


ORGANIZED 1859 


Statement, January 1, 1913 


Cash Capital... . . $1,000,000.00 


INS hogs tay 2s 7,213,762.27 
Net Surplus 2,613,814.88 
Surplus for Policy 

Holders ....... 3,613,814.88 


HEAD OFFICE 
Cor. William & Cedar Streets 








For The Protection Of Its 
Policy Holders 


THE HANOVER 


Fire Insurance Company 


HAS A 
Cash Capital - - $1,000,000.00 
Cash Assets - - 4,820,678.00 
Cash Surplus to Policy 
Holders - - - 2,288,079.00 








of THE HA 


agemen I 
of the security of ita policy 


surance 
KR. EMORY WARFIELD President 
JOSEPH McCORD - Vice-Pres. & See's 
WILLIAM MORRISON Anst.Sec'y 
JAMES W.HOWTE - Gen. Agent 


HOME OFFICE: 
Hanover Bidg., 34 Pine St. 
NEW YORK 











WESTERN ano 
ATLANTIC FIRE 


INSURANCE CO. 
NASHVILLE, TENN. 
CAPITAL - - - - - $200,000.00 
NET SURPLUS - - - $122,760.50 


H. H. RIMINGTON, Manager 


C. A. ROWLAND, Special Agent 
21 S. Linwood Ave. - - Crafton, Pa. 


OPERATING IN 


Pennsylvania, Obio, Maryland, Virginia, West 
Virginia, Tennessee, Kentucky, Alabama, 
Louisiana, Indiana, Illinois and Colorado 
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PROVIDES FOR MERGERS 


TERMS OF NEW YORK MEASURE. 


Bill Authorizes Companies to Consoli- 
date by Agreement of Two-Thirds’ 
Stock Interest. 





\ bill has been introduced in the 
legislature by Senator Stilwell, of New 
York, inserting in the insurance law 
a new section (108) authorizing the 
merger of any two insurance companies 
existing under the laws of the state 
engaged in any kind. of insurance per- 
mitted by the insurance law, except 
life insurance. The corporations may 
enter into an agreement for the merger, 
prescribing its terms and conditions 
and the amount of capital, which must 
not exceed in the aggregate the amount 








of capital of the merged corporations: 
nd this agreement must be assented 
by a vote of a majority of the di- 
rectors of each corporation and ap- 
roved by a vote, either in person or 
proxy, of stockholders owning at 

t two-thirds of the stock of each 
rporatior t a special meeting called 

l purpose pon at least 30 days 

tice The igi n must contain 
ce of the charter under which the 
o | conducted and must 

to tt provisions of one or 

I ‘ the merging 

porations TI g1 ment must be 

b tine perintendent of in- 


) pproved and 


his off nd a duplicate -or 
CO} I ( ( ( th clerk 
( ( 1 her I office of tl 
fa ) i loc ed, t 
be eart 1 out The new corpora- 
n return of the 
ficate of stock of the 


ue new cer- 
of the merged corporation in 
operty of the corpora- 

be ¢ ed transferred with- 


or transtiers 


Nebraska Measure not Only to Control 








Rates, but Specifies Rates -of 
Commission. 
i De re e 
) I de yt 
( i! I 
I yy crimina- 
S Iso reg- 
I ( paid 
g ( inles. 
2 25 r ce! 

cent. ¢ ncludes dwell- 
court 
ling and private 
s ( ( ! vh tten 
dwelling Th 
( il ( ~ 
i 4 ( hazardous 
] if ( renes and 
t 1 | brick o1 ( mer- 
3 ccup ed exclusively 

a T e b off 

I ] oO lodg: ] ‘ 
scen ( ing 
( ( The 15 ce class 


LICENSED FOR BUSINESS. 
Eagle Fire, of Newark, Now Ready for 
Re-Insurances—Clarence Hodson 
President. 





ng b 1 I b 1¢ Ww 
I I irance Department, the Eagle 
Fir of Newark, is now read for 
nes It is strictl reinsurance 
nization and will seek treaties from 

I of recognize rit 
officers of th Rag Fire are: 
( nee Hodson, president: William B. 
cretar L V Aronson, 


J. Franklin 


United Firemens Insurance Co. 


The United Firemen of Philadel- 
hia, contin to merit the popular 
ipproval it ha o long enjoyed, agents 

and the public appreciating the integ- 





THE EASTERN 


| 
grity of its veteran president Col. R. B. 
Beath. 

The assets of the Company are rap-} 
idly nearing the two million dollar} 
mark being $1,801,645, while the policy- 
holders surplus is $587,733, thus fully | 
justifying the steadily growing patron-| 
age of the institution. 

DEMAND $500,000 DAMAGES. | 
aed tienions | 
(Continued From Page 13.) | 
When their literature was prepared 
they out of abundant caution and} 
wisdom, submitted that literature to the 
Post Office authorities for approval, and 
it Was approved by vhat department. 


UNDERWRITER March 6, 1913. 





Firemen’s Insurance Co., Newark, N. J. 


Statement January 1, 1913 


INNS TNR ak a6 0.605 05.50 sensi csnatsues b¥teeneenKen $1,000,000.00 
NI is oiin:oine 4:4 cick bane ae Gigme'e ee 2,781.578.19 
RR crtcccrtrcerce ‘studensescounee a 331,961.11 
NET SURPLUS.......... Rand ances sasldeae cael 2,723,239.49 
ES HIDE 8.5. oie 08e 30 Woda oe deeulews $6,836,778.79 


During a successful record of 57 years this Company has paid losses exceeding 


$ 12,500,000.00 


DANIEL H. DUNHAM, President CHARLES COLYER, Vice-President 
A. H. HASSINGER. Secretary JOHN KAY, Treasurer 











Organization Expenses. 

“The testimony does not develop 
what their profits were in placing the 
stock of the First National, as the stock- | 
holders of the corporation of Tuttle, | 
Wightman & Dudley (Inec.) were com- 
pelled to advance the necessary money 
from their individual pockets, the cor- | 
poration itself having but little capital. ! 
The total amount paid to them by the 
Insurance Company included both the |} 
funds so advanced by them as well as 
their profits. It cropped out in the 
hearing that their postage amounted to | 
considerably more than $50,000. In ad- 
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dition t this their time and efforts ene - 
cis aieek Gal Gan. i a they | 92 William Street, New York United States Manager 


were compelled to employ an expensive | 





office force, } 

“It is self-evident that the commis 
ions paid to Tuttle, Wightman & Dud 
ley by the insurance companies for or- 
ganization purposes were large. In 
the insurance companies for organiza- 
tion purposes were large. In reckoning 
vith that proposition, however, we must 
bear in mind that Tuttle, Wightman & 
Dudley, in undertaking the organization 
issumed very heavy outlays of money 
vhich would have been a total loss to 
them if their efforts at organization had 
ailed.” 

The report goes on to state that the | 
yrganization expenses had amounted to 
14 per cent., which, according to the | 





that under their contract, Tuttle, Wight- 
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man & Dudley were entitled to charge 
as high as 20 per cent. for organization 
expense, 

The Underwriting Contracts. 

The report continues: 

We come now to treat the underwrit- 
ing contracts. During the course of the 
i ion these contracts were very 
b iiled. The contract made hy 
the Commercial and that made by the} 
First National with Tuttle, Wightman & 
Dudley as underwriters were but slight- 
ly different. that of the latter being per- 
haps the better contract. The first con- 


estimony, was a moderate charge, = 
| 
| 
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tract was made upon a basis of 35 per 





cent, of premiums plus 10 per cent. of 
the underwriting profits that inured to 
the company. The latter contract was 
upon a basis of 37144 per cent. of the 
premiums plus 10 per cent. of the under- 
writing profits that inured to the com | 
pany But there were other provisions | 
of the latter contract which were less 
liberal to the underwriters than the | 
terms of the first contract. Upon this | 
subject, counsel for the insurance com 
panies comment as follows in their | 
brief: 

“The contingent interest of 10 pe! 
cent, given, as in this case, to Tuttle 
Wightman & Dudley, being based upon 
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the underwriting profits of the compa- 











nies, gives to the underwriters a real 











nterest, and what has been called 


‘el Suaniee ove" and above we Een WOOD BROTHERS & COMSTOCK 


eral interest they would have on ae 
count of the 35 per cent. of premiums: 
although this identity of interest would 
be practically assured in most instances 


GENERAL AGENTS 
REPRESENTING 


by a contract for 15 years (the period | ALLEMANNIA FIRE INSURANCE OO. OF PENNA, 


covered by the Tuttle, Wightman & 
Dudley contract) if it were on the 35 
per cent. basis alone. The effect of ‘he 
contingent interest as testified hy Mr. 
S. J. Johnson (R. 19, p. 1455) is that tt 
puts a premium on carefulness of selec- 
tion of risks. Mr. Tuttle (I. 20, p. 1579) 
testifies: ‘Our interests are exactly 
parallel with those of the Commercial 
Fire Insurance Co., and with the stock- 
holders of that company.’” 
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VIOLATIONS ONLY TECHNICAL : 


MICHIGAN CASES N NOW SETTLED. 





Eighteen Companies Pay Fines of 
$307 Each—Nine Other Cases 
Held Over. 





The fire insurance companies which 
were cited some time ago to appear be- 
fore the Michigan court and show cause 
why their licenses should not be re- 
voked for writing, in violation of the 
law, single policies in excess of 10 per 
cent. of their deposited capital, put in 
no defense when the cases came up 
last week and they were each fined 
$307. The total of the fines amounted 
to $5,400, 

There were no arguments efther for 
or against the charges brought by State 
Insurance Commissioner C. A. Palmer. 
Mr. Bates had previously agreed with 
Attorney General Grant Fellows that 
the insurance companies had no de-- 
fense. Herbert Orr, deputy insurance 
commissioner, took the stand as ‘the 
sole witness and told the court that 
after investigation he had found the in- 
surance companies were violating the 
law by issuing policies which exceeded 
10 per cent, of their deposited capital. 
The court’s decision followed promptly. 

The insurance companies which sub- 
mitted checks for $307 are: Northérn 
Assurance, Cologne Reinsurance, Cam- 
den Fire Association, Commercial Union, 
North British & Mercantile, Phoenix 
Assurance, Prussian National, Hamburg 
Bremen, Sun Insurance Office, Royal In- 
surance Company, Liverpool & London 
& Globe, Palatine, Svea, Fire & Life. 
Norwich Union, Swiss Reinsurance, 
Commercial Union Assurance, Scottish 
Union & National, and Assurance Com- 
pany of America. 


A case pending against the Aachen & 
Munich Insurance Company was dis- 
missed, the Attorney General having 


satisfied himself that the company had 

committed no offense against the State. 

Nine other cases are scheduled for an+ 
ly hearing in the Circuit Court. 





YEAR’S FIRE LOSS, $16,976. 
Record of Saratoga Springs for 1912 
Highly Creditable—Needs of Fire 
Department. 


Intormation of pronounced Interest to 
underwriters is found in the annual re- 
port of Fire Chief E. J. Shadwick of 
Saratoga Springs, N. Y., covering the 
operations of his department for the 
fiscal year ended March 1, 1913. 

In the 12 months the fire loss agzre 
gated $16,976.2° apportioned as follows: 
Buildings, $11,432.69; contents, $5,543.- 
51. Insurance aggregating $751,755 was 
carried upon ithe burned properties; 
$468,415 of the amount covering on 
buildings and $283,340 upon contents. 
The loss of the city for 1911 was $34,- 
848.01, or more than twice that reported 
for 1912. 

The present force of the Saratoga de- 
partment numbers 23 men. For the 
new year Chief Shadwick recommends 
the purchase of new hose and pipes 
and apparatus, the cost of which he 
places at $26,500. He further urges the 
laying of larger water mains and 
hydrants through the business district, 
those now in use being inadequate in 
case of serious fire. 


THE EXPENSIVE FRAME ROW. 


Fire at White Plains, N. Y., Em: 
phasizes Unprofitableness 
of This Class. 





If additional evidence were needed 
as to the undesirability of frame rows 
at the rates now obtaining in the New 
York suburban territory it was offered 
by the disastrous fire at White Plains, 
N. Y., on Tuesday morning. The loss 
is conservatively placed at $150,000, 
and the insurance companies carrying 
ihe line may indeed consider them- 








selves fortunate if they are not called 
to pay $175,000. The menace of frame 
rows is recognized through the refusal 
of many progressive communities to 
permit their further erection. Two 
years or more ago the wisdom of prop- 
erly charging for such properties was 
seriously agitated in the Suburban Fire 
Insurance Exchange, but up to this 
time nothing ‘!angible has resulted. 





STATE INSURANCE FALLACY. 
(Continued From Page 10.) ' 
such hazards government should have} 


naught to do—save to supervise strictly | 
the companies which insure against! 
them. | 

“Are we ready, through government, | 
to take over the intricate problems in-| 
volved in the making of rates in all | 
insurance fields? 

“Shall we transfer to ordinary polit-| 
ical servants the delicate function of! 
adjusting losses where the claims are| 
against, not a private company, but the 
people—Government itself? 

“Will work for the prevention of sick- 
ness, fires and accidents be as well 
done through a political civil service as 
by the employes of a private company, 
whose tenure depends not on election | 
day results, but on real service? 


“Will social progress in the better- | 
ment of industrial conditions be as 
likely if the Socialistic leveler is atest 


initiative, and 
expressed in 
fire-protected 


stituted for individual 
the money incen‘ive 
safety appliances and 
shops is taken away? 

“Have we nota plenty of State officers 
and State servants already, and shall 
we double their number by the State’s 
taking over insurance—managers, ex- 
perts, agents, and all? 

“Are our State financial systems so 
sound that we can afford to put upon 
them the strain of insurance against al! 
the hazards, both human and property, 
of all our people? } 

“T think not. 

“Yes; State insurance would do if it 
were monopolistic and compulsory, and, 
again, if the State were prepared to pay 
properly for the technical skill now em- 
ployed, and, still again, if—and a mighty 
‘if’ this—if it could be administered 
through a civil service ideally perfect. 
But we Americans do not yet cotton to 
bureaucratic compulsion, and for some 
years yet the words ‘jobs’ and ‘nflu-| 
ence’ and ‘graft’ will continue to have 
a sinister meaning. 

“In short, should insurance as a sys- 
tem, now closely supervised by the 
State, be taken away from present 
agencies of great skill—the insurance 
companies of to-day—and be remitted 
to our American system of politics. 
partisanship and pull? 

“Decidedly not. If premium cost be 
the trouble, it can be remedied more 
easily and without shock. The growing 
number of mutual companies in al] the | 
insurance fields is significant. They. 
through so-called dividends and methods | 
of getting business which make agents 
less numerous and insistent, are per- 
haps pointing the way. But, if insur- 
ance is a public service of necessity, 
that can certainly be done more effee 
tively by private corporations than by 
the State, is not the way to check 
undue axpense to limit it by law? 
This could easily be done. Certain | 
adjustments to new conditions a 

| 
| 


of course, be necessary. There would 
follow a great reduction in the number 
of imsurance agents; stockholders’ 
profits might be no higher than the 
interest earned on the capital invested; 
salaries might shrink. But insurance | 
could then be had at a cost equivalent | 
to the value of the service rendered, | 
and our now bulging Governments | 
be saved from a Socialistic experiment 
as unnecessary as it is dangerous.” 





Fire prevention is one of the objects 
for which the Nutley (N. J.) Improve- 
ment Society will strive during the 
present year. | 


Fire Prevention Engineer to Inspect | 
Schools. 





As a result cf a recent fire in one of | 
the public schools of West Orange, N. 
J., all of the schools of the community | 
will be critically inspected by a com- 
petent fire prevention engineer. 





Special and local agents at Columbus, | 


Ohio, are studying the Dean schedule 


under David Laughlin of the Ohio In- | 


spection Bureau as instructor. 
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CASUALTY AND 


SURETY HAPPENINGS 





OHIO DRIVES COMPANIES OUT 


CAN’T OPERATE UNDER NEW LAW. 


Greene Compensation Measure Forces 
Employers Under Control of State 
Liability Board. 





The Greene workmen’s 
ticn bill, the most drastic piece of leg 


compensa- 


compensa- 


subject of 
tion that has ever been enacted in this 
passed the Ohio State 
house and will be 


islation on the 


country, has 
senate and the 
signed immediately by the 
because it is an administration meas- 
ure, Under the terms of this law, 
the liability companies will not be able 
to write any employers liability or 
workmen's compensation insurance in 
the State. All compensation provisions 
hereafter will be absolutely under the 
control and supervision of the State 
Liability Board of Awards which be- 
came very aggressive under the elec- 
tive law which created it a couple of 


governor 


years ago. 

The Greene law requires all em- 
ployers either to subscribe to the State 
insurance fund or to establish an in- 
surance fund of their own, which is to 
be maintained as the State Liability 
| Awards directs. A third pos- 


Board of 
ibility is open in the form of mutual 


benefit associations, which are like- 

vise to be under State supervision. 
The measure drives liability insur- 
nee companies out of business, so far 


business is concerned. 
stringent meas- 
passed by an Ohio legisla- 
through despite the 
manufactu- 


Ohio liability 
one of ihe most 

ures ever 
ture, and.was 
nost vigorous protests of 


ers and companies 





GET BIG RECEIVERSHIP FEES. 


Winding up its Affairs Cost Creditors of 
Aetna Indemnity More Than 
$40,000. 
The liquidation of the Aetna Indem- 
nity, which followed the financial 
inipulations of Joseph G. Robin, has 
cost the creditors of the concern to date 
just $41,500. The receivers have 
secured a court order giving another 
payment for their services, 


Theodore H. Macdonald, the former 


insurance commissioner, had, up _ to 
Feb. 21, received $6,000. He gets $3,000 
more on account. J. Girney Tuttle, the 
other Connecticut receiver, has had $2,- 
i and he gets $2,500 more. James 
Hi Webb, of New Haven, is the re- 
ce rs’ attorne} He has given most 
of his business time to the liquidation 
since 1911 He has had $9,000 on ac- 
int and he gets $6,000 more paying 
m for his ervices to Feb. 21 The 
cillary receiver in New York, Maurice 
Deiches, and his attorney, Mr. McKeller 
s been allowed $12,500 No objection 
o tl tpplicatio for the order was 
filed by attorney for the creditors. 


DISCRIMINATE UNDERWRITING. 
Prudential Casualty Fights Shy of Pure 
Liability Business — Pushing for 
Other Lines. 

\ careful analysis of the 1912 business 

( the Prudential Casualty Company 
( Indianapolis, shows that its pure 
bility writings constitutes but 20 per 
nt. of its total risks, notwithstanding 
fact that the business of the Com- 


ast ear was nearly three times 
ecured during 1911. The pro- 
;<ertion of the Prudential’s manufactur- 
! contracting liability business, 


he th employers and public, to the whole 


iount written was considerably less 
than it was in the previous year, indi- 


cating the prejudice of the Company’s | 
nianagement against the more hazard- | 


ous class risks. The company while 


ultra conservative in seeking liability | 


premiums, is pushing with remarkable 


vigor for the other lines 


of idemnity | 


it supplies, and Manager Thomas Bloom- | 


field is justly gratified at the satisfactory 
gains steadily shown. 





HILLES TO BE JOINT MANAGER. | 


Pres. Taft’s Secretary Joins Edmund 
Dwight, Representing Employers 
Liability in New York, 





Edmund Dwizht, resident manager at 
New York for the Employers Liability, 
has announced that Charles D. Hilles, 
who was secretary to President Taft for 
two years, will become a joint manager 
under the firm name of Dwight & 
Hilles. It will be recalled that Mr. 
Hilles was about to join Mr. Dwight two 
years ago, when he was an Assistant- 
Secretary of the Treasury and only 
withdrew from the arrangement at the 
solicitation of President Taft who 
wished him to act as his private 
secretary. 

It is stated that Mr, Hilles will retain | 
the chairmanship of the Republican 
National Committee. Friends of Presi- 
dent Taft say there are few men whom 
ne esteems more highly than Mr. Hilles. 
It was at the President’s request that 
the Republican National Committee 
made Mr. Hilles its Chairman, and in 
the last few months the President and 
Mr. Hilles have been together almost 
constantly, He has been called into the 
Cabinet meetings often, a rare privilege | 
for a Secretary, and has been the Presi- 
dent’s close adviser at all times. | 





A $250,000 STOCK BONUS. 


Fidelity & Deposit to Distribute That 
Sum in Extra Dividend to its 
Stockholders. 


President Warfield of the Fidelity & 
announced 


Baltimore has 
that at the meeting of the directors this 


Deposit of 


month he will recommend that an extra 
dividend amounting to $250,000 be dis- 
tributed in the form of stock bonus. 

When the Company took over the 
American Bonding an issue of $1,000,000 
was authorized. This distribution is the 
remaining portion of that stock and 
will be issued to the stockholders on 
the basis of $50 per share the par of 
the stock. 


BURGLARY UNDERWRITERS MEET. 


Consider Estabiishing Independent 
Rating Bureau for This Branch 
cf Business. 

At the meeting of the Burglary In- 
surance Underwriters Association on 
Tuesday, a plan was considered of 
establishing an independent burglary 
rating bureau and a committee was ap 
pointed to take up the question with | 
the Towner Rating Bureau to see if it 
could operate a separate bureau. ‘The 
rate question in anti-compact state was 
liscussed and all rates in those States 
held wp. 


F. o. Cadegen Sole Manager. 

Following the merger of the burglary 
insurance departments of the American 
Bonding Company with that of the 
Fidelity & Deposit Company, in this 
city, Fred LL. Cadogan has been placed 
in sole charge of the enlarged business 
During his several years’ management 
of the branch of the American Bona- | 
ing, Mr. Cadogan displayed a_ high 
order of integrity and capacity, and his | 
present advancement is well merited. | 








AMERICAN FIDELITY COMPANY 


MONTPELIER, VERMONT 
OFFICERS 


James W. Brock, President H. W. Kemp, Secre‘ary Ralph B. Denny, 7reasurer 


STATEMENT, JANUARY 31, 1913 
LIABILITIES 


ASSETS 


$1,800,000 Municipal Bonds... 
Due from Agents (not including 


$1,767,430.00 CE, caccoscccs 
Legal Reserve 


premiums written prior to Loss Reserve.... 





November 1, 1912). 359,845.21 Commissions... . i 
Accrued Iriterest........... 17,486.19 Accrued Taxes : K 
Cash in Banks and Office 11,227.49 Estimated Unpaid Expenses...... 2,500.00 

IGE vc ccccccseccossecoseseseccs 149,737.42 


$2,155,988.89 $2,155,988.89 
FIDELITY AND SURETY BONDS 

LIABILITY INSURAN 

PERSONAL ACCIDENT AND HEALTH INSURANCE 
BURGLARY, THEFT AND LARCENY INSURANCE 


$300,000.00 Deposited with Insurance Departments for the Benefit of all Policy Holders 








Southwestern Casualty 
Insurance Company 
SAN ANTONIO, TEXAS 
Capital & Surplus ‘ ‘ . $290,000.00 


President, HOMER EADS 
Vice-President M. T. COGLEY 


Agents wanted avenpenes in the State of Texas, for Accident, Plateglass, 
Burglary and Bonding Lines 








Net Surplus and Capital - - $509,061.57 
Income 1910 - - - - 1,151,826.28 
WILL AID GOOD MEN IN 
ESTABLISHING AGENCIES 
Best Policies. Largest Commissions or Profit Sharing Contract 
A. E. FORREST, Vice-Pres. and Secy., 
CHICAGO 











WE ISSUE SURETY BONDS 


“Bond Man.” You can increase your income by soliciting surety bonds. We want 
ve representatives in all uncovered territory #hd will make you a desirable proposition if you 
are the right man. Write for our Prospectus. 


Che Gitle Guaranty and Surety Company 


Home Office: SCRANTON, PENNA. 
Capital and Surplus OVER ONE AND ONE-HALF MILLIONS 








THE FRANKFORT GENERAL 
INSURANCE CO. 


of Frankfort-On-The-Main, Germany 
ESTABLISHED 1865—— 


United States Department, 123-133 William St., New York, N. Y. 


TRUSTEES: Bee HARD DELAFIELD, Pres. of National Park Bank 
Ennet THALMANN, of Ladenburg, ym & Co. 
TUYVESANT F isu, 52 W»!l Street, New Yo 


C. H. FRANKLIN, wv S. Mer. and Attorney JNO. on SMITH, Sec. U. 8. Branch 
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Public Landlords Contingent ladividual Accident & Health 
Teams Elevator Druggists & Physicians Industrial Ac.ifent & Health 
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Premiums Losses 

Company Received Paid 
Personal Accident. 

,etna Life, Conn. ...$285,315 $133,502 

\mer. Fidelity, Vt. 13,638 9,468 

Brotherhd, A.. Mass. 14,769 7,760 

Cas, Co. of Am., N. Y. 119,773 40,107 


Col. Nat’l Life, Mass.. 3,914 5,971 
ommercial Cas., N. J. 1,369 59 


Conn. Gen. Acc., Conn. 9,480 1,011 
‘ontinental Cas., Ill.. 146,996 52,175 
mployers Lia., Eng. 13,584 2,124 
quit. Acci., Mass.... 15,031 7,534 
Huropean Acci., Eng.. 36,551 1,186 


ederal Cas., Mich. 33,526 13,523 
Fidelity & Cas., N. Y. 537,986 275,751 
Fidelity & Dep., Md.. 30,691 16,304 
Frankfort Gen., Ger. 16,867 6,477 
Gen. Ac. F. & L., Scot. 188,752 83,006 
Globe Indemnity, N. Y. 27,485 6,532 
Great East. Cas., N. Y. 115,701 38,229 
int’l Re-Assu., Austria 1,399 539 
London G, & A., Eng. 6,318 2,710 
Loyal Protec., Mass.. 51,444 28,752 
Maryland Cas., Md... 30,709 17,847 
Masonic P. A., Mass. 66,399 31,411 
‘Mass. Acci., Mass... 31,001 12,652 
Mass. Bonding & Ins. 17,504 8,072 
Met. Casualty, N. Y... 33,859 11,180 
Nat’l Casualty, Mich. 93,051 34,757 
New Amsterdam, N.Y. 30,270 
N. Eng. Cas., Mass.. 471 
N. J. Fid. & P. G., N.J. 90 


No. Amer. Acci., Ill... 
Ocean Acci. & G., Eng. 
Pace. Mut. Indem.,, Cal. 
Preferred Ac., N. Y. ¢ 
Prudential Cas., Ind.. 
Ridgeley P. A., Mass. 
Royal Indemnity, N. Y. 





Southern Surety, Okla. 16,674 7,677 
Standard Acci., Mich.. 144,809 72,680 
Travelers, Conn. 619.083 241,098 
Travelers Ind., Conn.. 7,827 648 
C. & Soe, BE. 5.5 Te 79,293 
U. S. H. & A., Mich. 55,931 29,532 
U. Ss. F. & G., Md.... 11,310 7,160 
World Cas., Ill. ...... 3,223 838 
*Inciudes Health. 
Automobile Property Damage. 
\etna A. & Lia., Conn. $87,948 $29,959 
Amer. Fidelity, Vt. 14.630 10,810 


3,645 
8,553 


30,612 


Cas. Co. of Am., N. Y. 
Commercial Cas., N. J. 
Employers Lia,, Eng.. 


17,977 
19,570 
104,207 


Fid. & Dep., Md. .. 25,217 8,176 
Frankfort Gen., Ger. 1,978 942 
Gen, Ac. F. & L., Scot. 103,957 52,672 
Globe Indemnity, N. Y. 31,606 25,082 
London G. & A., Eng. 32,469 14,548 
Maryland Cas., Md. .. 10,675 4,993 


Mass. Bonding & Ins. 2,23 


N. Eng. Cas., Mass... 5,774 1,557 
Ocean Acci. & G., Eng. 49,780 17,546 
Preferred Ac., N. Y... 135,846 34,843 
Prudential Cas., Ind. eee 
Royal Indemnity, N.Y. 51,301 19,720 
Southwestern Surety. Dee. \xebites 
Standard Acci., Mich. 26,260 12,438 
Travelers Ind., Conn. 144,274 55,754 
U. S. F. & G., Md.... 23,432 6,835 


TRAVELERS NEW CONTRACT 


HAS $20,000 TRAVEL BENEFIT. 


Liberal Coverage With Large Payments 
For Injury—Details of Pay- 
ments. 

The Travelers has broucht out a new 
that provides for a $20,000 
for travel accidents and $25 
weekly indemnity. The premium is $25 
The full benefit of $20,000 
will be paid for loss of life, two hands, 
two feet, a foot and a hand, both eyes 


contract 
benefit 


annually. 


or an eye and a hand, or an eye and 
foot, when the injury results from the 
burning, wrecking or derailment of a 


railway passenger car, or by the burn- 
ing or wrecking of a passenger vessel, 
or by the burning of a hotel provided 
the insured is therein at the commence- 
ment of the fire, or by an accident to a 
passenger elevator while the insured is 
therein. The term “railway passenger 
car” includes steam, cable, electric, 


Premiums 
keceived 


4,650 


Company 
U. S. Casualty, N. Y.. 
*Includes Team only. 
Burglary and Theft. 
Aetna A. & Lia., Conn. $40,398 


Amer, Bond., Md..... 61,462 
Amer. Fidelity, Vt. 8,276 
Cas. Co. of Am., N. Y. 32,882 
Employers Lia., Eng.. 14,820 
European Acci., Eng.. 20,239 
Fid. & Cas., N. Y. 174,324 
Fid. & Dep., Md. ..... 20,083 
Frankfort Gen’l, Ger.. 10,401 


Gen. Ac. F. & L., Scot. 
Globe Indemnity, N. Y. 
Great East. Cas., N. Y. 


70,397 
52,247 
60,326 


Lon. G. & Acci., Eng. 37,890 
Maryland Cas., Md. 48,513 
Mass. Bonding & Ins. 31,693 
Nat'l Surety, N. Y... 219,639 
New Amsterdam, N.Y. 72,062 
N. Eng. Cas., Mass... 34,302 
RZF.4°7.G64, 4.5. F300 
Ocean Acc. & G., Eng. 47,340 
Preferred Ac., N. Y. 40,373 
Prudential Cas, ..... 1,494 


Royal Indem., N. Y... 21,231 
Southwestern Surety. 1,756 
U. S. Casualty, N. Y. 36,935 
(a | 15,656 
Credit. 
Am. Cred, Indem., N.Y.$104,203 
Lon, G. & Acc., Eng.. 156,599 
Ocean Acc. & G., Eng. 211,667 


Fidelity. 
Aetna A. & L., Conn. $3,025 
*Amer. Bond., Md.... 267,942 
American Fid., Vt. ... 11,822 
Amer. Surety, N. Y.. 207,750 
Capital City, Albany. 155 


Cas. Co. of Am., N. Y. 
Employers Lia., Eng.. 


9,575 


14,539 


Equit. Surety, Mo.... 49,374 
Fid. & Cas., N. Y. 116,203 
Fid. & Dep., Md. 71,142 


Globe Indem., N. Y. .. 2,790 


Guar. Co., N. A., Can. 21,028 
oe. Meets, FE. .viscss 8,481 
Internat’] Fid., N. J... 2,452 
Maryland Cas., Md... 23,020 
Mass. Bonding & Ins. 27,261 
Nat. Surety, N. Y.... 228,153 


New Eng. Cas., Mass. 5,646 


Ocean Ac. & G., Eng. 6,558 
Royal Indem., N. Y.. 21,468 
Southern Sur., Okla.. 2191 
Southwestern Surety. 551 


*Tile G. & &., Pa.... 

U. S. Guarantee, N. Y. 

*U. S. F. & Md. 
*Includes Surety. 


220,334 
91,201 
799,167 


Ley 


Fiy-Wheel. 
Aetna Ac. & Lia., Ct. $783 
European Acci., Eng. 256 
Liability & Cas., N. Y. 5,124 
Globe Indem., N. Y.. 1,175 
Hartford S. B., Conn.. 6,836 
Maryland Cas., Md... 1,733 
Royal Indem., N. Y... 1,767 
Travelers Ind., Conn.. 2,458 


96,998 
7,283 
5,584 

31,796 

14,753 

24,668 

25,312 

17,548 

13,326 

86,468 

26,769 
3,652 
1,678 

20,918 





$108,325 
79,103 


248,305 


75,860 
472 
29,370 


14,094 
56,926 
20,930 


Pre ; I 
Comp y K ved 1’ 
Health. 


Aetna Life, Conn..... $89,492 $38,162 





American Fid., Vt. 6,744 
a ae ee I, Be tenes 
Commerc’] Cas., N. J. 169 
Conn. Gen. Life, Conn. 2,188 
Continental Cas., Ll. 65,300 
Employers Lia., Eng 3,629 
Buropean Acc., Eng.. 2,487 
Fid. & Cas., N. Y. ... 395,260 
Fid. & Dep., Md. 19,478 
Gen. Ac. F. & L., Scot. 65,900 
Globe Indemnity, N. Y. 13,098 


Great East. Cas., N. Y. 54,649 
Int’l Re-Assu., Austria 54 
London G. & Ac., Eng. 935 
Maryland Cas., Md. 13,332 
ee, Sn Ws Be acces 13,184 
N. Amst’d’m Cas., N.Y 16,238 
New Eng. Cas., Mass 1,114 
N. Jersey Fid. & P.G 177 52 





Ocean Acc. & G., Eng. 29,685 a 
Pacific Mut. Ind., Cal. 20,971 7,590) 
Preferred Ac., N. Y.. 84,057 30,887 
Prudential Cas Ind. 410 97 
Royal Indemnity, N. Y. 5,022 821 
Standard Ac., Mich... 30,550 15,250 
Travelers, Conn. 129,419 0,790 
Travelers Ind., Conn. 1,08 908 
U. S. F. & G., Md.. 780 672 
U. S. H. & A., Mich. 43,945 19,032 
yay Gs aie Mews ac 66,099 29,537 
Industrial. 
Cas. Co. of Am., N. Y. $6,851 $2,814 
Installment. 
Cas. Co. of Am., N. Y. $27,668 $13,167 
Liability. 
Aetna Life, Conn. ...$969,082 $653,031 
Amer. Fidelity, Vt... 81,11 
Cas. Co. of Am., N $4,S¢ 
Commercial Cas., N 25,916 
Employers Lia., Eng 64,6 
European Acc., Eng 
Fid. & Cas., N. ¥ 192.654 
Fid. & Dep., Md. ..... 154,93 
*Frankfort G 88,346 
Gen. Ac. F. & L., S 104) 91 
Globe Indem., N. 173,942 
London G. & Ac., 248,010 
Maryland Cas., 197,969 


Mass. Bonding 





New Ams. Cas., N. 18 
N. Eng. Cas 3 Mass 14,2 
Ocean Acc. & G., Er S4, 174,668 
Preferred Ac., N. Y. 235,907 57,118 
Prudential Ca Ind 2,749 
Royal Indemnity, N. Y. 282,290 45,437 
Southwestern Surety 2,805 25 
Standard Acc., Mich.. 330,068 155,762 
Travelers, Conn 2,269,612 1,451,779 
Travelers Ind., Conn 12.577 2,750 
U. S. Cas., N. Y....... 201,000 193,852 
U. S. F. & G., Md.. 209,830 62,335 
*Includes Fidelity 
Live Stock. 
Ind, & O. Live Stock $117 
Physician’s Def. 
Maryland Cas., Md $3741 2409 
Plate Glass. 
Aetna A. & L., Conn. $28,602 $! 





tube, subway, elevated, 


street railway car. 


suburban or 
The policy provides 


for indemnity of $10,000 for loss of one 
hand or one foot, and $5,000 for loss of 


one eye 
For injuries sustained while 


lriving, 


cperating, cranking or caring for an au- 


tomobile or motorcycle $3,000 
for 
500 for the loss of one hand or 
and $1,000 for the of 


loss 


loss of life or dismemberment, 


one 


is paid 
$1,- 
one foot 
eve. 


These amounts do not apply when the 


riding as a 


Full 


insured fs 
wtomobdile. 





passenger in 
coverage may 


an 
be ob- 


tained for a driver by the payment of 


an additional premium of $5. 
For injuries caused 
in the manner described in 


otherwise 
the 


than 
other 


portions of the contract the payments 
are $5,000 for death or dismemberment, 


$2,500 for the loss of 


a hand 


or foot 


and $2,000 for the loss of an eye 
Under all three portions the weekly 
indemnity is payable from the date of 


the accident 


to the date of loss in ad- 


dition to the regular full benefit. 


For the loss of time resulting 


from 


injuries of all kinds the weekly indem- 
nity is $25 (payable every four weeks) 


as long as the 
dfsability; $1! 
exceeding 26 
additional ins 
weeks and in li 





t if i 
the insured is confined 
Elective benefits are 
liew of week ly indem 
benefits and an inde 


of $100 are also provided 
Convicted of Conspiracy. 
Robert N. Fulton and D. S. No of 
Erie, Pa., both former 
National Health & Accident 
identified with several other : 


officers of 





concerns, have been convicted of con 
spiracy to defraud in connection wit! 
their operations with those organiza 
tions. 

Spectator Fire Chart. 

A decidedly valuable chart is that 
issued annually by The Spectator Con 
pany, of New York, giving the figure 
of the fire insurance companies for ten 


consecutive years. The 1913 edition of 





CASUALTY BUSINESS IN NEW YORK STATE FOR 1912 





( I N > > 
Employe Lia., Eng 1,73¢ 44 
Fj & Cas., N. Y. 129,761 44,743 
Fr Le Md 77,819 1,410 
Gil ndemnity N. ¥ 23,437 5,427 
G past. Cas., N. Y 994 $631 
P. Glass, N. Y. 169,8 61,8 
G. & Ac., Eng 4 
1 Cas Md... 61 , RHE 
ndit & Ins ree $34 
as., N. Y....... 215,880 77,784 
mst. Cas., N. Y. 67,497 25,816 
Eng, Cas., Mass 2,226 ’ 
id. & P.G., N. J $2.59 { 
Pl. Glass, N. Y. 260,754 6,36 
AX G., Eng 0,37 1,862 
1 Ac ae 10 628 1,271 
m., N.Y... IWS 1,937 
tern Surety 1,196 
ee 1,042 114 
F. & G Md 21,134 140 
Sprinkler Leakage. 
A¢ 4. & Lia., Conn. $6,239 $3,821 
Maryland Cas., Md. 22,707 18,662 
U Cas., N. Y 119 1,75 
Steam Boiler. 
Ca CU Am., N. Y 14,251 10) 668 
O s Lia., Eng.. 1,897 
4 pean Acci., Eng 79 . 
Fidelity & Cas., N. Y. 58,695 10,360 
Glo Inde LAY, IN. Ee 718 
H ford S. B., Conn. 167,832 20,94 
I iG. & A., I 5,674 
Maryland Ca M 23,972 Din 
On« n Ac & G., Eng 20,22 
Royal hh n ie £er ) 2 
rri ‘ Conr 7,08 16¢ 
C N. Y. 10,5¢ 24 
Surety. 
Ae \ Conn. $2 
An I y, Vt 9117 $3 
An ~ N f ve 52 
Ca ( y Sur., N.Y 21,66 
; \ N.Y rps gs 
Eq Ss t | 
Pj & ( N " 25,74 
F & I M {7 2 
Gk Inden 3 7,7 
G Co N \ ( 
I 154.2 gt) 
N. J 79 6G 
- ’ ‘ 
M & 2 ow 
\ - x - 747 9 27 
Ne BE Cas., Mass 779 
R N. ¥ 2 
Si ' ykla: ; 
| ( N. ¥ 7 9/ 
Vehicle Damage. 
( ( \ Y 4 Se15 $ 
Workmen's Collective 
4 ; . 
i ( N. ¥ 4 
\ \T 
N« y ( ~] \ 
O \ & I é é 
TWO PROMOTIONS. 





TRAVELERS 







B. D. Flynn and M. G. Wolfe Advanced 
to Assistart Secretaryships at 


Home Office. 
rravel oO 
n both 
D. F i M. Good Ws 
b cted tant 
KF] n is iu T¢ o 
ind ) 1 with the 7 r 
his er i He is \ 
Actuar sx et ( Ar 
t " +?) } 
i i aS } 
Wo had ig al 
ene bili sura I 
d \ x xe ve d $s. ac 
t al m ger. H 
1 \ 1 write of th 
ty de ) h electior 
secretary of the ibility 
b tion now be ! 
h former issues plete Ww 
yf erest to the underwriter 
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COMPENSATION AGAIN DELAYED. 


Progressives Have Prepared Compul- 
sory Bill—Compromise Measure 

Makes Little Headway. 

seems to be a deadlock on the 
question of a law to secure workmen’s 
compensation for New York State. The 
inability of the leaders to get together 
of the two chief bills that have 





Chere 


on one 
been under consideration, the Foley- 
Walker bill, advocated by the insurance 


department and also by the employers 


AT STANDSTILL ON MBASURES 





of the State, and the Murtaugh-Jackson 
bill drawn by the State Federation of 
Labor, resulted in the preparation of 
promise measure, but this is mak- 
ing no better progress than the others. 
To add further to the complicated situ- 
ation, the Progressives have prepared 
1 bill that is compulsory and unlike the 
in that respect. 


a com 


Even if enacted it could not go into 
effect until after the Constitution has 
en amended, for at present a com- 


ilsory compensation law is illegal. A 
providing for 


resolution, 


current 
mending the Constitution in this re- 
ect, was passed by the last Legisla- 
ire. 
rhe new bill will be introduced as a 
Progressive Par measure, and, like 
of the bills introduced on behalf 
ne rt has been very care- 
fu afted by a committee of experts, 


1 Henry R. Seager of 
a University. 
Provisions of Bill. 
Former Senator F. M. Davenport, 
va f the Progressive Legislative 
) ittee, ha ade-public a synopsis 


the new bill, the principal provisions 


Prof. 


included except 
é ye employment is casual and 
not for the purpose of the employer's 
trade « business, and except farm 
vants. 
the course of 
t} there 
x years come within the 
ill, ) ympensation is allowed 
Vhet he injury is occasioned by the 
» injured employe 
death of 
the injury 
intoxication of 
loye while on duty.” 
sation provided is to be 
No suit at law 
after law 


tic set 


injuries 








oO l out he injury or 
or a ther, or 


el Iro the 


where 


brought 


ion for total disability 
of wages during 
, but the amount 
month and not 
nonth. If dis- 
mtinues after six years, the 
ensat ; to be 50 per cent. of 
ilit but not to ex- 

not to be 
employe’s pay 

, the compensa- 


less 


‘or tial disability the compensa- 
differ- 
before the in- 
wages after the injury for 
t to exceed $60 a month; 
i »s after six years 
between 
injury and the wages 
to exceed $50 a month. 
make an affidavit 
er the injury as to | 
is earning. 
death a scale 
‘pendents is fixed, 
the principal rovisions of the bill 


low, if lin 


60 per cent. of the 


( f f T tine wages 





erence 





he am of wages he 


plove’s 





7 compensation fo le 





9r 





izes until death or 
if living with 

ent at the time of her death, 
wages, if wholly 
on her for support at the 

of | eath, and a proportionate 

7 lependent, paid until 

irris widow or 

oO | children, 10 per cent. ad 
child under eighteen 


| f lor a widower, 


jage: for a 


for each 





Capital 
$2,000,000 
ORGANIZED, 1890 


one: John 24 





Fidelity and Surety, Accident and Health, 
WE WRITE Burglary, Plate Glass, Liability, Auto’ 


Total Assets 
$8,615,533.41 
HOME OFFICE: BALTIMORE 


Fidelity and Deposit Co. QE MARYLAND 


EDWIN WARFIELD, President 


We Do Business Everywhere 
NEW YORK esr pags Fy William Street 


Surplus to Policy-holders 
$4,837,505.91 





NEW YORK SURETY OFFICE, 2 Rector Street 
Phone: Rector 2000 











PROFIT IN ALL BRANCHES. 





Union Casualty of Philadelphia Made 
Satisfactory Gains Last 


Year. 
Under intelligent direction each of 
the various branches of insurance 


transacted by the Union Casualty Com- 
pany of Philadelphia managed to show 
a substantial profit last year, a result 
that must be highly pleasing to those 
responsible therefor. From the report 
of the Pennsylvania Insurance Depart- 
ment which recently concluded an ex- 
amination of the Company’s affairs,. we 
learn that on January 1, 1913, the Union 
Casualty had assets of $418,056; liabil- 
ities of $139,279 and a policyholders 
surplus of $278,776. The premium in- 
come for, 1912 was $232,490 and the 
total income $282,640. Officers of the 
Company are Abner H. Mershon, 
president; Roger Byrnes, vice-president; 
Gustav Schmaal, vice-president; Albert 
Morgan, secretary; Ross D. Breniser, 
treasurer. 


or over eighteen, and incapable of self- 
support, not to exceed a total of 60 per 
cent. for self and children; compensa- 
tion on account of child to cease when 
it dies, marries or reaches the age of 
eighteen, or if over eighteen and incapa- 
ble of self-support becomes capable of 
self-support; for children alone, 25 per 
cent. for one and 10 per cent. for each 
additional, not to exceed a total of 60 
per cent. Compensation of each child 
paid until it dies, marries or reaches the 
age of eighteen, or if over eighteen and 
incapable of self-support, becomes 
capable of seli-support. 


UPHOLDS NEW JERSEY LAW. 


Supreme Court Says it is not Unconsti- 
tutional in Rendering Decision 
in Saxton Case. 


The workmen’s compensation act of 
New Jersey has been upheld as to its 
constitutionality by the New Jersey 
Supreme Court. Justice Trenchard in 
his opinion in the case of Lineman 
Floyd Sexton, who was killed July 4, 
1911, the day the law became operative, 
held that the act does not violate the 
Fourteenth Amendment of the Federal 
Constitution, guaranteeing equal pro- 
tection of the laws, and providing that 
no person shall be deprived of his 
property except by due process of law. 

The court further says that the law 
does not violate the right of trial by 
jury, and that the constitution does not 
provide that the right of trial by jury 
shall be unalterable. 





Henri and Jules Fester, of the promi- 
nent managerial firm of Mund & Fester, 
Hamburg and Antwerp, and the Europ- 
ean ally of Fester and Folsom, Inc., this 
city, are in New York,’ enroute 
home from a trip around the world. 
Mrs. Henri Fester acompanies her 
husband. While here the notable un- 
derwriters are the guests of R. H. Fol- 
som, associate United States manager 
for a number of strong Continental re- 
insurance companies. 





A bill now pending in Missouri re- 
quires that surety companies deposi‘ 
$100,000 with the State -to guarantee 


payment of claims. Its enactment 
would drive Missouri companies out of 
all States with retaliatory laws. 








LOGUE BROTHERS & CO. 
307 FCURTH AVE., PITTSBURGH, PA. 


General Agents for Pennsylvania 
REPRESENTING 
MICHIGAN COMMERCIAL INSURANCE CO. 
CALIFORNIA INSURANCE CO. 
VIRGINIA FIRE & MARINE INSURANCE CO. 
MILLERS NATIONAL INSURANCE COMPANY. 
OHIO FARMERS INSURANCE CO. 
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CASUALTY AGENTS ORGANIZE. 


|Plans Advancing “Best Interests” of 
Accident and Health Insurance, Its 
Salesmen and Its Patrons. 


At a meeting held at Washington, 
D C., some days ago and attended by 


representatives of local boards of cas- 


ualty managers and general agents 
from several Eastern cities, the Na- 
ticnal Accident Underwriters’ Associa- 
tion was organized and temporary) 


officers elected. The movement looking 
to the organization of a National body 
with which local boards throughout the 


country would affiliate, was launched 
some months ago by the District of 
Celumbia Board of Casualty Under- 
writers. The co-operation of some 
of the most aggressive men in the 
business was secured and after con- 
ference with other local bodies plans 
for maturing the organization have 
been actively prosecuted and present 


assurances are that at the first annual 
convention which will be held in Wash- 
ington during June, local associations 
from almost every State will be repre- 
sented. The Committee on Organiza- 
tion, of which Eugene C, Adams of 
Washington, was elected chairman, held 
iis final meeting at the Shoreham Hotel 
and the constitution and by-laws as 
adopted set forth the working plan of 
the Association. 

The constitution of the National As- 
scciation provides that any association 
of accident and health or of casualt) 
insurance agents who write business 


for a regular accident or casualty in- 
surance company is eligible to member- 
ship. Although the National Associa 
tion will confine its scope to the acci- 
dent and health field, it is proposed 
that local boards, some of whose mem- 
bers are engaged in liability and the 
miscellaneous casualty lines, affiliate 
for the benefit of those of their mem- 
bers who are interested mainly in the 
accident and health business. The As- 
sociation, it is announced will be in 
no sense a rate-making body and its 
sele function will be through concen- 
tration of effort and thought, to co 


operate with the local associations ‘‘to 
advance the best interests of accident 
and health insurance, its salesmen an 
iis patrons.” It is proposed that thi 


Association shall be as great a forces 
for good in its agency ranks of th 
accident and health business as the Lift 
Underwriters Association has proved 
in fulfilling its particular mission. 


The chairman of the Committee on 
Organization, Mr. Adams, at the clos: 
of the meeting, announced the election 
of the following temporary officers 
| whose term of office shall be for one 
year from the date of the first annual 
convention in June: President, Hol- 
combe C. Johnson; first vice-president, 


John 
Graham. 


Edward S. 
I. Lowe; 


Brashears; secretary, 
treasurer, John C, 


| All of these men have given unsparing- 


ly of their time and talent in the pre- 
liminary work involved and are promi- 
nent in the accident and health business 
o* their respective cities. Holcombe C. 
Johnson, elected first national president, 
is well known throughout the East as 
resident manager of the Southeastern 
Office of the Continental Casualty Com- 
pany. He has been identified for years 
with the loca] field in his home city 
where prior to his appointment as resi- 
dent manager, he was general agent for 
the Continental. As president of the 


District of Columbia Board of Casualty 
Underwriters he has displayed great 
ability and enthusiasm ‘and that tnese 
same characteristics will go with him 
into his work for the National Asso- 
ciation is a certainty. 

The preliminary work of launching 


the National Association is being con- 
ducted for the present from the office 
of the National Secretary, John E. Lowe. 
Washington, D. C., and 
requests for information and applica- 
tions for affiliation from many local 
boards have already been received. 
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SPECIAL TALKS WITH LOCAL AGENTS 





Now is a good time to 
begin the preliminary 
planning to land the offi- 
cial bonds that will be 
required in connection 
the spring elections. This fact 
the Massachusetts 
“The Co-Ordina- 


Public 
Official 
Elections. 


with 
is pointed out by 
Bonding, in its paper, 


“March and April will see elections 
f public officials in almost every town 


ays an underlying anxiety or doubt 
to his prospects, and when you talk 
iim of his bond, thus indicating your 
ef that he may be successful, he in- 
ictively entertains a friendly feeling 
you which will later help you to se 
his business. 

Go after these bonds now, and you 
v be successful. We are particularly 
anxious to know of cases whele poer- 
sonal bonds are contemplated for town 
or city officials. The pernicious custom 
of furnishing personal bonds is not 
nearly as prevalent as in years gone 
{ 

. 

a 


f 


o! 
throughout the country. Are you al- 
ready in touch with the candidates? If 
you wait until the results of the elec- 
tions are known, you will find that you 
are too late, Candidates for office are 
human, and it flatters them to have you 
anticipate success for them. Whatever 
front a candidate may put up, he has 
al 

a 


a en 


but instances are still found. In 
, investigations when you find that 
andidate has in view the furnishing 
of a personal bond, write us the facts 
al we will tell you how to convince 
him of the error of his ways, or we will 
take it up with him directly, if you so 
desire.” 
s . * 
intensively. Don't work in 
rough. Hap-hazard energy, rush- 
hither and yon, looking for easy 
sspects—Such methods will bring a 


iltivate 


ing 


it is said that a number 


A Good. of the victims of the 
Talking Titanic disaster had ap- 
Point. plied for insurance ag: 

gregating several hun- 


dred thousand dollars, but too late to 
have the application acted upon before 
the ship sailed. 


This aptly iltustrates the danger of 
delays in so important a matter as the 
providing of protection for self and 
family by meazs of insurance. The un- 
fortunate passengers, knowing that the 
ship would sail at a certain hour on a 
fixed day, were prompt to purchase 
their tickets and secure their quarters 
on the ship, but they were careless 
about the most important matter, that 
of their own lives. The sure thing, the 
sailing of the ship, they provided for, 
but the uncertain thing, their own lives, 
they neglected. Safety of life and 


limb is the most uncertain thing in the} ~ 


world, and if men looked at the matter 
rightly not one of them would allow a 
day to pass without securing the pro- 
tection that insurance provides. | 


Insurance is of as much importance 
to a man, and his family, as their daily | 
bread, their work and their religion, | 
and it is the insurance man’s duty and 
privilege to spread among his fellow 
men the gospel of insurance and to 
urge them that “now is the accepted 
time” and that tomorrow may be too} 
iate—American Casualty Bulletin. 





For injuries sustained when struck | 
by an automobile, Charles Burke, | 
eleven years old, has brought suit for 
$10,000 damages against George E. 
Myers, a contractor of Montclair, N. J.. 
owner of the car. The accident oc- 
curred on November 23, 1912. 


























certain amount of business, but they 
will not win the big success at which A verdict for $3,124 was awarded 
we know you aim. Know your terri- Isadore Freidman in the Circuit Court 
1 Go over it systematically. Know at Paterson, N. J., on the 26th ultimo, | 
every prospect in it, Cover your field in his action against Samuel Friedlander 
intensively and you will win the big and others for injuries suffered in an 
success.—T. J. Falvey. automobile accident. 
JOHN SCHARBAUER, President COKE W. HARKRIDER, V. P. & Gen. Mer. 


Capital 
$300,000 





General Offices: 8 FORT WORTH, TEXAS 


Surplus 
$300,000 








C. A. CRAIG, President 


W, R. WILLS, Vice-Pres. 
The National Life and Accident Insurance Company 
NASHVILLE, TENNESSEE 


Industrial, Life, Health and Accident Insurance 
in ONE policy 


C. R. CLEMENTS, Sec, & Treas. 








Assets...... 


Steam-Boiler ; 
Druggists’, Elevator, 


Fly - Wheel ; 





The Fidelity and Casualty Company of New York | 


92 Liberty Street, New York, N. Y. 
Annual Statement, 


Capital and Surplus... 
Losses paid to December 31, 1912 


This Company issues contracts as follows: 
Fidelity Bonds; Surety Bonds; Burglary, Larceny, and Theft; 


Employers’, Public, Teams, Automobile, Physicians’, 
and General Liabilty; 


Workmen's Collective; Workmen's Compensation. 


December 31, 1912 


$11, 148,389.89 
3,281,284.04 
40,596,818.01 


Plate Glass; 


Accident; Health; Disability ; 











Damage Claims and Verdicts. | 





With each passing week the tendency | 
of juries to allow substantial verdicts | 
in personal damage suits becomes more 
marked, and to-day sums are awarded Ghe 
without exciting particular comment, | 
which if rendered a few years ago 
would have excited wide interest. The ‘ 
new condition is a serious one for 
property owners, and makes highly im- 
perative the securing of indemnity 
from a responsible casualty company. 
Below we record just a few of the 
verdicts rendered or claims filed for 
personal injuries in the territory con- 
tiguous to New York city: 


of Hew Vort 
SUPERIOR POLICIES 
KIMBALL C. ATWOOD, President 
80 Maiden Lane, New York 














The Reynolds-Mason Iron Company 
and Katherine Quackenbush, of Pater- 


son, N. J., are defending suit for $20,000 GEORGE 5. KUEBLER 
damages brought against them by 
August Reigler, who alleges that he Attorney - at - Law 


was badly injured through the careless- 
ness of the defendants on March 11, 1911. 


EXPERT LEGAL COUNSEL ON 
INSURANCE MATTERS 

-. Briefs of the Law in any State 

on Matters of 

INSURANCE 


a Specialty 





CHARLES W. FOULKE 
S. E. Cor. Walnut and Fourth Sts. 
PHILADELPHIA 





cr z References on Application - atete 


Suite 720- 29 So. LaSalle St. Chicago, | ill. 


| TELEPHONES: Randolph 6816 and 6817 





Claims Investigated and Adjusted for 
Insurance Companies and Corporations 











DON’T BE MISLED 


into thinking that INDUSTRIAL Beare and ACCIDENT BUSINESS 
is not ee in the FULLY-EQUIPPED INSURANCE yf 
NDUSTRIAL POLICIES ARE NOT FOR INDUSTRIAL WORKERS ALO 

THE EY ARE FOR THE PROSPECT WHO IS UNW ILLING. TO IN- 
VEST A Le MP SUM IN HEALTH AND ACCIDENT INSURANCE. 

THEY FIND A READY SALE and FURNISH PROTECTION JUST 
WHERE IT IS NEEDED. 

IT WILL PAY ANY AGENT TO PUT A SOL IGITOR AT WORK EX- 
CLUSIVELY ON THIS CLASS OF BUSINES 
THE MASSACHUSETTS BONDING —n INSURANCE CO., 
the bry + and STRONGEST COMPANY WRITING THIS FORM oF 
INSURANCE. IT CAN TELL YOU HOW TO MAKE MONEY OUT OF IN- 
DU STRIAL or SEMI-COMMERCIAL BUSINESS. 


$3 Communicate With the Manager of Our Industrial Department 

IT WILL PAY YOU TO DO BUSINESS WITH THE 

MASSACHUSETTS BONDING & INSURANCE CO. 
77-85 STATE STREET. BOSTON, MASS. 

T. J. FALVEY. President 
FIDELITY ana SU RET Y BONDS, BURGLA INSURANCE, L 
WORKMEN'S COMPENSATION, At TOMOBIL E, | i 

AC CIDENT, and PLATE GLASS INSURAN( 





IABILITY, 
TH, 








WHAT YOU DESIRE IS COMING TO YOU 


No ‘‘ifs’’ ‘‘ands”’ **buts’’ the 


GREAT EASTERN ULTRAS 
NEW ORDINARY ACCIDENT AND HEALTH 
INSURANCE CONTRACTS ARE WHAT YOU 

DESIRE AND WHAT YOU CAN SELL 
GET NEXT! 


GREAT EASTERN CASUALTY COMPANY 


55 JOHN ST., NEW YORK 














THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
(Formerly The Metropolitan Plate Glass and Casualty Insurance Co.) 
Home Office, 47 CEDAR STREET 
Chartered 1874 
GLAS. 


L [ACCIDENT POLICIES 


oF THE MOST APPROVED FORMS 
EUGENE H. WINSLOW, President 
DANIEL D. WHITNEY, Vice-Pres. 8. WM. BURTON, Sec. ALONZO G. BROOKS, Ass’t Bec. 
RELIABLE AND ENERGETIC AGENTS WANTED 


LATE 
ERSONA 
ND HEA 


a 








THE SIGN OF GOOD CASUALTY INSURANCE 


HEAD OFFICE F. J. WALTERS 


84 H I Cc A G oO Resident Manager 
uaoeee 55 JOHN STREET 





F. W. LAWSON jhe Saas 
General | Manager siioamis 
Liability, Accident, Elmer A. Lord & Co. 
Burglary, Boiler and 145 Milk St., Boston 


E Resident Managers 
Credit Insurance Established 1869. New England 


London Guarantee & Accident Co., Ltd. 


OF LONDON, ENGLAND 
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THE somenaeannh UNDERWRITER 





March 6, 1913: 





























THERE IS ALWAYS ROOM AT THE TOP 


COME WITH US 
AND IT WON'T. 
BE SO HARD TO 
GET ON - - - 


Live ones win 


among 


IZZERS 


Write to J. L. BABLER. 


General Manager Agencies 





INTERNATIONAL LIFE, ST. LOUIS 


| 

































| 





The Best Company To Work For Is One Which 


is making the most rapid progress because, among 

other good points, it grants the most complete 

protection to policyholders through combinations 

of Life insurance, Permanent Disability insur- 

and Weekly Indemity for loss of time. 
For Agencies Address 


The Columbian National Life Insurance Company 
BOSTON, MASS. 


ARTHUR E. CHILDS, President 
WM. C. JOHNSON, Vice-Pres. and Gen’! Mor. | 


ance, 





= 


| 
| 


Some of the Advantages Enjoyed by 
Equitable Representatives 


The backing of one of the largest and strongest financial 
institutions in the world. 

A Participating Company. 

A Prompt Paying Company. Of the 5,089 domestic death claims 
paid by the Equitable during 1911, 5, 035 or nearly 99% were paid 
within one day after receipt of ‘ Proofs of Death.’ 

A Company whose policies are standard contracts, drawn to con- 
form to the insurance laws of New York and other States. 

A Company issuing every desirable form of insurance including 
Corporation Insurance, Income Insurance, Employee Insurance 
Home Purchase Insurance, Joint Life Insurance and a large variety 
of Annuities. 

A Company large and strong enough to insure applicants for large 
amounts under a single policy. 

A Company whose policyholders include the world’s Captains 
of Industry whose identification with the Equitable is in itself an 
endorsement. 

A Company which insures women at the same premium rate as 
men. 

A Company whose canvassing documents are comprehensive, 
adequate and attractive. 

A Company engaged in a broad “conservation of life,” move- 
ment—aiming to lengthen the lives of its policyholders as well as 
insuring them. 

A Company that has withstood every conceivable test—wars, 
financial panics, epidemics, and lastely, a great fire. 

The Society has openings in practically every State for energetic agents of 


character and ability. Address 


GEORGE T. WILSON, 2nd Vice-President 


The Equitable Life Assurance Society of the United States 


165 BROADWAY - - NEW YORK 

























COMMERCIAL FIRE 
INSURANCE COMPANY 


WASHINGTON, D. C. 








- $430,790.00 
= $704,179.37 


Full-Paid Capital December 31, 1912 
Surplus to Policyholders December 31, 1912, 








HE COMMERCIAL FIRE INSURANCE 

COMPANY is now doing business in the 

following States: New Jersey, Pennsylvania, 
Ohio, Michigan, Missouri, Virginia, West Virginia, 
Illinois, Georgia, Alabama, Louisiana and District 
of Columbia. 


The Commercial is represented in the above terri- 
tory by more than 500 active agencies. 


Applications from local agents anxious to represent 
a strong, progressive Company are being received 
daily. Address Tutrite, WiGHTMAN & DubDL_Ley, 
Inc., Managing Underwriters, Southern Building, 
Washington, D. C. 














INSURANCE COMPANY OF NORTH AMERICA 
PHILADELPHIA, PA. 


MARINE 


AND INLAND TRANS- 
PORTATION, MOTOR 
BOAT, TOURIST 
FLOATER,AUTO.- 


FIRE 


AND TORNADO 
RENT, LEASE, USE 


AND OCCUPANCY MOBILE FLOATER, 





qungmaneiiinens 3 PARCEL POST 
CAPITAL - $4,000,000 LOSSES PAID SINCE 
ASSETS - $16,953,773 ORGANIZATION 
LIABILITIES - $8,649,873 $154,461,000. 


NET - SURPLUS $4,000,000. 
SURPLUS TO POLICY HOLDERS $8,303,900. 


EUGENE L. ELLISON President 
BENJAMIN RUSH, Vice-President T. HOWARD WRIGHT, Sec'y and Treas. 
JOHN O. PLATT, 2nd Vice-President SHELDON CATLIN, Ass't. Secretary 











Alrudeutial Casualty Gu. 


HOME OFFICE 
INDIANAPOLIS 





Strictly a Casualty Company | 








LINES WRITTEN 


AUTOMOBILE - LIABILITY - PROPERTY DAMAGE - COLLISION 
EMPLOYERS LIABILITY - - PUBLIC - - TEAMS - - - ELEVATOR 
WORKMEN ’S COLLECTIVE - - - - WORKMEN’S COMPENSATION 
GENERAL LIABILITY - PHYSICIAN’S LIABILITY - COMMERCIAL 
AND INDUSTRIAL ACCIDENT AND HEALTH - - - - BURGLARY 

PLATE GLASS 




















